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DEALERS SCAN OHIO LAW 


Sparks 


Safaris’ Hegira 
Studebaker Preview 
Bill Sturm Flagged Down 
Pals’ Good Work 


By 
Chris Sinsabaugh 


PRELIMINARY to the hegira of 
the safaris to South Bend next 
month, Studebaker tore the cello- 
phane wrappers 
off the 1938 
models for the 
preview inspec- 
tion by newspa- 
per men on 
Monday of this 
week, marking 
the definite end 
of ’37 produc- 
tion activities 
at the factory, 
and setting the 
stage for newer 
and bigger 
achievements in the year that is 
lurking just around the corner. 
ce ok * 


G. D. Keller 


different word from expedition or 
caravan but meaning the same, 


while hegira is a high-hat sub-| 


stitute for trek, meaning to travel. 


In using these words, the conduc- | 


tor claims poetic license in apply- 
‘ng them to the big parties Stude- 
taker is arranging for Sept. 9, 13 


yand 17, when 6,000 distributors, | 


e | 
Service | of the manufacturers, the dealers 


dealers, salesmen and 
managers will make a Mecca out 
of South Bend. George Keller, 
head of sales for the parent com- 
pany, has sounded a “come all ye 
faithful” call on his trumpet, sum- 
moning his legions to formally in- 
spect the new stuff and learn all 
about the prize packages he has 
to offer. They’ll come from all 
points of the compass in 25 special 
trains, accompanied by bands and 
brimming over—with pep and en- 
thusiasm, of course. 
* mn * 


FROM THIS IT may be gath- 
ered that Studebaker has its 
house in order. It has, and in 
proof of it the column is permit- 
ed to state that the formal an- 
ouncement of the new line will 
ve made in a national magazine 
which will be dated Sept. 24 but 
vhich will be on the newsstands 
the 21st. 

Again Studebaker will be one 
of the first to break. Away to a 
flying start, the company ought to 
have its dealers well stocked long 
before the national show. The 
factory is all set for early high- 
pressure production, for, in antici- 
pation of a big year, several mil- 
lions have been invested in new 
equipment and rearrangement of 
machinery, all designed to give 
Studebaker greater plant capacity. 

* * 7 

GEORGE KELLER, greeting 
his newspaper friends last Mon- 
day, tilted back in his big chair 
as he reviewed the 1937 model 


(Continued Col. 1) 
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Patman Law Still Untried 


No Rulings Yet 


On Application to 


Automotive Field 


By WILLIAM ULLMAN 


WASHINGTON. — Al- 
though more than one year 
has rolled by since the 
much-debated Robinson-Pat- 


man. law was enacted and 
approved, the full effect of this 
federal onslaught against price 
discrimination is not yet apparent 
here outwardly. 

There is little evidence that it 
has greatly altered factory-dealer 
relationships in the automotive 
industry but nc observer is bell 
enough to go on record as to 
what the act may bring about. 

The plain truth of the matter 
is that adjudication of the act has 
hardly begun and there are so 
many ands, ifs and buts in the 
statute, virtually all cases brought 


j}under it will have to be decided 
SAFARI IS USED advisedly in 
this case, largely because it is a} 


in the light of the specific condi- 
tions existing. Conditions of com- 


merce vary so greatly that end- | 
less decisions not exactly match- | 


ing may be expected. 
In an effort to clear the Robin- 


son-Patman act atmosphere} 
this | 


ADN’s Washington office 
week instituted exhaustive inquiry 
among all the automotive ele- 
ments concerned, representatives 


and the federal government were 
interviewed. 

The first discovery was that in 
spite of the time elapsed since the 
law was passed no cases directly 
testing its application to the auto- 
motive industry have been 
brought. 

The federal trade commission 

(Continued on Page 13, Col. 1) 


Chas. McIntyre, 
Parts Executive, 
Dies in Monroe 


MONROE, Mich.—Charles S&S. 
McIntyre, president of the Mon- 
roe Auto Equipment Co. died 
here late Thursday, after a 
month’s illness. He was 59. He 
had been in the equipment manu- 
facturing business since 1917, and 
prior to that had been one of the 
first motor car dealers in this 
area. 

With three associates, Mr. Mc- 
Intyre in 1917 incorporated the 
Brisk Blast Manufacturing Co., of 
which he became vice-president 
in 1918. In 1919 the firm name of 
the company was changed to its 
present title, and four years 
later Mr. McIntyre was elected 
president. 

Mr. McIntyre is survived by his 
widow and three sons, Brouwer, 
William, Charles jr., all directors 
of Monroe Auto Equipment. 


| 








Leaning 


R 


on Laws 


hope of improving conditions within their trade, is a 
pretty clear indication that dealer difficulties are basic. 
ADN always has looked askance at the legislative route 


as a short avenue to heaven. 


Too often it turns out a 


License Measure, 
Title Act Studied 
at Yearly Meeting 


ECENT activity among dealers throughout the country 
to place themselves under restrictive legislation in the| Record Turnout of 500 


Displays Interest 
In Legislation 


By WILLIAM C, CALLAHAN 


dead-end street. We are quite satisfied that the majority] COLUMBUS, O.—Methods 
of dealers, including those who are clamoring for legisla- 
tion, see eye to eye with us in this regard. 

And this fact alone strengthens us in our opinion that| dealers’ and salesmen’s li- 
these men—who are not babes in the business woods— 
have detoured down the legislative road, not because they 
want to, but because in their opinion all other roads are} lined to members of the Ohio Au- 
closed. A fair analysis of most recently adopted laws| tomotive Assn. at its annual meet- 
governing dealer operation would seem to indicate that 
they will not cure the ills for which they were prescribed. 
And in saying this we do not want to parade as pessimists. | dance at the meeting set a new 

Iz 1 the contro! statntes recently added to the statute 
books in several of our states, there is not one that is de- 
signed in any way to broaden the automotive market or 


add one single additional sale to present quotas. 


As 


summed up by Co-Counseller Dargusch, of the Ohio Auto- 


(Continued on Page 4, Col. 1) 


Factory-Contract Protection 


Provided Syracuse Dealers 


By J. BURR BELL 


SYRACUSE, N. Y.— New by- 
laws adopted by the reorganized 
and enlarged Syracuse Automobile 
Dealers Assn., Inc., include a pro- 
vision designed to protect mem- 
bers against unjust cancellation 
of factory contracts. 

In brief, it is provided that when 


| a producer cancels a contract with 


a dealer or distributor on the 
grounds which are deemed insuf- 
ficient by dealer or distributor, 
the matter may be taken before a 
newly created board of governors 
of the Syracuse association, con- 
sisting of 12 members, including 
the president of the organization. 
In such a situation the board will 
hold a hearing, with the factory 
management invited to be repre- 
sented. 


The Top Ten 
PASSENGER CARS 


First Ten in Registrations 
as Reported in ADN Today. 
1937 1936 
Pos. Make Pos. 
1—561,597 Ford 481,285— 2 
2—473,321 Chev. 607,623— 
38—303,148 Plym. 301,275— : 
4—165,924 Ddge. 151,574— 
5—135,486 Pont. 107,070— 
6—123,672 Olds. 124,230— ! 
7—120,627 Buick 93,988— 
8— 64,660 Pack. 32,608—11 
9— 61,012 Hud.* 63,618— 8 
10— 54,998 Chrys. 35,219—10 
* Includes Terraplane. 
Total All Makes 
2,290,515 2,137,600 
See Total Registrations to Date, 1937- 
1936, pages 16 and 17 this issue. 


If it is found that cancellation 
of the contract was not justified, 
and the factory still insists upon 
maintaining its position in the 
controversy, each member of the 
association, under the by-laws, is 
pledged not to take on the con- 
tract. 

Frank G. Revoir, president of 
the association, explained that, as 
an example, the new by-laws 
would protect a dealer or distribu- 
tor against the possibility of any 
manufacturer forcing him into 
operations that his normal finan- 
cial condition or prospects would 
not warrant, but that at the same 
time nothing unsound in the mat- 
ter of the dealer’s or distributor’s 
responsibility or practices would 
be defended. 

The Syracuse association by- 
laws just adopted provide for 11 
directors instead of five, and the 


(Continued on Page 16, Col. 1) 


of operation and application 
of the new Ohio automobile 


censing law, which becomes 
effective Apr. 1, 1938, were out- 


ing here Thursday. That interest 
in the new law is very high is in- 
dicated by. the fact that atten- 


record, with better than 500 lead- 
ing nealers aud -listrinutors from 
all sections of the state partici- 
pating. 

Under the new law every dealer, 
used car dealer and new or used 
car salesman must obtain a license 
before Apr. 1 or suspend operations 


| until the license has been obtained. 


In explaining the measure at the 
afternoon session Frank X. 
Schaut, co-counsel of OAA, pointed 
out that the purpose of the law 
was to weed out incompetent and 
irresponsible dealers and sales- 
men, to provide a method, through 
threat of revocation of license, to 
control unethical practices within 
the trade, and to establish the 
| trade as a whole on the basis of 
a profession. 

| Application blanks for licenses 
| are expected to be ready for dis- 
tribution by Oct. 1. In applying for 
a license, the dealer must have a 
signed contract with a manufac- 
turer. He must file a complete re- 
port of his financial condition 
with the application and must en- 
joy a reputation for ethical opera- 
tions in the past. 

The law does not specifically 
set up a code of ethics, nor does 
it in any way attempt to fix 
prices. It is designed largely to 
put teeth in the fair trade laws 
of the state so far as automotive 
retailing is concerned. No enforce- 
ment agency is provided under the 
law, and unethical practices will 
be controlled through the license 


(Continued on Page 2, Col. 1) 





N. C. Dealers Assn. Backs 


Compulsory Car Inspection 


CHARLOTTE, N. C.— Resolu- 
tions advocating compulsory in- 
spection of motor vehicles and 
commending Gov. Clyde Hoey for 
his stand against diversion, were 
adopted here this week at the 
annual convention of the North 
Carolina Automobile Dealers Assn. 

Arthur Fulk, director of the 
highway safety division, urged 
motor vehicle inspection in an ad- 
dress before the meeting Wed- 
nesday. He declared that at least 


15 per cent of highway accidents 
result from unsafe vehicles, and 
that while lack of an inspection 
system was partly responsible for 
the state’s highway record, adop- 
tion of drivers’ licenses and in- 
creased highway patrol have re- 
sulted in bringing the state down 
from second place nationally in 
accident total to 12th in three 
years. 

Another speaker, Gregg Cherry, 

(Continued on Page 19, Col. 5) 
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commission on complaints within 
the trade. 

If upon complaint and convic- 
tion for unethical operation a 
dealers’ license is revoked, the 
dealer may take his case first to 
the court of common pleas and 
then to the appeals court. If the 
conviction is sustained by all 
courts, the revocation becomes 
permanent and the dealer cannot 
at any later time obtain a license 
to do business within the state. 

Should the holder of the origi- 
nal certificate be able to prove 
that the car had not legally 
passed out of his possession his} 
claim would have prior rights 
over those of the person holding 
the copy. 

The certificate will serve as a 
service record for the car. On 
the back will be listed all exist- 
ing liens against it and a com- 
plete record of the transfers from 
one owner to another. The cer- 
tificate must stay with the car 
from the time the car enters the 
state until it is junked or taken 
outside the state. In cases where 
liens exist, the title is turned over 
to the holder of the first lien. 

From a meeting standpoint, the 
Ohio gathering Thursday was 
most inspirational. Interest ran 
high throughout the sessions and 
every dealer seemed determined 





Financing Dollar | 
Volume Declines 


10% During July 


WASHINGTON.—Dollar volume 
of retail financing of new pas- 


senger automobiles declined al-| 
most 10 per cent for the month | 
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Ohio Dealers Sean New Licensing, Title Acts 
Record Turnout of 500 rae 


Displays Interest in Laws 


(Continued from Page 1) 


|to take an active part in the pro- 
| ceedings. 

Registration got underway at 9 
a.m. but because of the unex- 
pected heavy attendance sessions 
were delayed until almost noon 
while members signed up. 

Steps Are Explained 


The first speaker in the morn- | 
ing session was Frank West, reg- | 
istrar of motor vehicles. He was 
followed by Carlton Dargusch, | 
OAA co-counsel, who explained | 
the steps necessary to obtain a 
revision downward in the new in- 
dustrial commission rates. Dar- 
gusch pointed out the automobile | 
dealers group had a considerable 
deficit with the commission due 
to the topheavy number of ac-| 
cidents among dealers’ employes 
as well as carelessness on the| 
part of dealers in approving 
charges by attending physicians | 
in accident cases. 

He called attention to the fact 
that approximately 25 per cent 
of money paid by the state for 
claims in dealer employe acci- 
dents went to cover physicians 
fees. Care in approving such 
charges, he felt, would result in 
a considerable saving which 
could be passed back to the dealer 
in the form of lower rates. The 
rates now are $1.65, which are 
expected to be dropped to $1.35 
next year when the present | 
deficit has been wiped out. 


, Claude Klugh, general manager | 


|of the Pennsylvania Automotive 


Assn., was the first speaker at the 
afternoon session. He outlined de- | 
tails and purposes of Pennsyl- 
| vania’s “little NRA” which places 


in the state under the control of 
a five-man board which has 
power to fix the maximum allow- 





of July as compared with July, 


1936, and increased 43 per cent | 


as compared with July, 1935, ac- 
cording to preliminary estimates 
by the Department of Commerce. | 
Compared with June, 1937, there | 
was a decrease of 11 per cent. 
Aggregate volume for the first | 
seven months of this year was 
about 3 per cent below the first 
seven months of 1936 and 56 per | 
cent hgher than for the corres- | 
ponding period of 1935. 
Percentages are based on daily 
average figures with each business | 
day of the week weighted accord- 
ing to the relative volume of 
business as determined by ex- 
perience in the trade. Comparison | 
of July, 1937 with the same month 
of previous years and the per- 
centage changes from June to} 
July in past years are shown be- 
low: 
Comparisons of July, 1937 With 
the Same Month of Previous 
Years. July 1937 Was: 


9.7 percent lower than July 1936 | 


43.0 percent higher than July 1935 
55.2 percent higher than July 1934 

132.4 percent higher than July 1933 | 

319.5 percent higher than July 1932 | 
76.7 percent higher than July 1931 | 
43.4 percent higher than July 1930 | 
14.5 percent lower than July 1929) 

June-July Changes 

Percentage Change from June 

July, 

July, 

July, 

July, 

July, 

July, 

July, 

July, 

July, 


Estimates are based on figures | 


reported to the bureau of census 
by a sample group of large finance 
companies in continuous operation 
since 1929. The dollar volume of 
these organizations represents 
over three-fourths of the automo- 
bile finance business written by 
all finance companies reporting to 
the bureau of the census, it is 


| here 
| down this week, 


ance values on used cars and 
generally govern the trade in the 
| state. The act is now inoperative 
| pending an appeal for an injunc- 
tion restraining the board from 
}administering the act. (See ADN 
| Aug. 20). 

He Gives Illustrations 


Harry T. Gardner, manager of 
{the Cincinnati Automobile Deal- 
ers Assn., gave an inspirational 
jtalk on how to sell. Gardner 
|mixed his serious thoughts with 
a dash of humor and added a | 
| series of illustrations that made | 
la very effective presentation of | 
just what new ideas mean in 
selling. He titled his talk “Too| 
Many Zebras.” 


T. T. Tallentire, Cincinnati at- 
;torney, explained the new title | 
jact in detail while Frank xX. 
|Schaut, OAA_ co-counsel,_ ex-| 
| plained the function of the new 
|dealers’ and salesmen’s license 
law. 

The annual election was held at 
the close of the meeting with O. 
C. Belt (Packard) of Columbus, 
| being returned to office as presi- 
agent for the next term. Lynn 
| Timmerman, of Lima, was elected 
| vice-president and Elton R. Sea- 
| ger, Cleveland, was named treas- 
| urer. J. Hoyt Cummings was re- 
}elected secretary and general 
manager. 
| At the banquet in the evening 
| Gov. Martin L. Davey was guest 
speaker. 


| 





Linden Plant Closed 

| LINDEN, N. J.—Due to prepara- 
tions for production of 1938 models, 
the General Motors assembly 
has been practically closed 
it is reported here, 
with only a skeleton force at work. 
No statement was issued here as to 
when production of the new models 
will be started. 


William Ogg Fitzgerald’s famous | 
cartoons appear exclusively in Auto- 


|the motor vehicle retailing trade | 


plant | 











stated. 


motive Daily News. 





WHEN A WORKMAN 





TAGGED a four-door LaSalle sedan with 


the 1937 model No. 46,153, it marked a new all-time production record 
for Cadillac-LaSalle. This final production figure represents a 26 per 


cent gain over the former record 
192: 28; and exceeds last year by 


volume set by Cadillac-LaSalle in 


78 } per cent. 


Casbusetion Declared Key 
To Future Engine Advances 


DETROIT.—‘With improved 
fuel mixture preparation it is pos- 
sible to secure 150 pounds or more | 
brake mean effective pressure, 
resulting in tremendously in- 
creased engine output with an 
actual gain in smoothness,” 
clares David E. Anderson, chief 
engineer of the Bohn Aluminum 
& Brass Corp. “We have come to 
have an entirely new conception 
of what is necessary to improve 
engine design,” says 
“For years it has been an axiom 


among motor engineers that in-| 


creased torque and power is ac- 


companied by engine roughness. | 


“As a matter of fact, we now 
find the reverse is true. We have 


laboratory with a supercharger 


| attached to a well-known popular 
engine. The results of which are} 
Using the} 
intake | 


almost unbelievable. 
standard carburetor and 
manifold, the highest b.m.e.p. ever 
obtained from this engine was 123 


and this accompanied by rough- | 


ness and detonation too great to 
be considered commercial. 

“Upon applying the _ super- 
charger, using the standard 6.5 
to 1 compression ratio, the 
b.m.e.p. was increased from 118, | 
which is commercially acceptable, 
to 136. The maximum torque was 


increased from 160 to 186 and the} 


maximum horsepower from 93% 


to 125 at 4,000. 

“From this test and other ob- 
servations made during the last 
five years in connection with our 
cylinder head research work, we 
|have found that one obstacle, 
proper gasification, preparation 
‘and distribution of the incoming} 
charge, prevents us from using a 
;}maximum efficient compression 
ratio of approximately 8% to 1. 

“From our investigations to 


FOR WORK in the salvage re- 
pair department, Pontiac uses its 
oldest employes. Here is William 
Sovey, who started with Pontiac 
| in 1914, and since has been a fen- 
der fitter and sprayer. 


de- | 


| date, we believe tH&t this obstacle 
|ean be overcome by means of a 
fuel injection pump of a type 


which compresses a rich mixture | 


of about 1,000 
pounds per square inch before 
being introduced in the com- 
bustion chamber, This rich mix- 
ture, too rich to self ignite, would 
then combine during its admis- 


at a _ pressure 


| sion to the cylinders with the air 
Anderson. | 


introduced into the _ cylinders 


the proper air fuel ratio. 
would result in a smooth engine, 
| free from detonation with a tor- 


commercially 





cess of anything 
available today. 
“To put the matter frankly, the 
problem is right in the lap of the 
carburetor engineer. 
tally there has been no change in 
carburetion in thirty years. En- 
gine development is far ahead of 
carburetor development and we 
are really stymied until we have 
a better method of introducing 
proper fuel mixtures into the 
cylinder. If we don’t watch out, 


| the heavy-duty engine field is go-| 
ing to be a jump ahead of us in| 


the next 
auto- 


and 
will be 


|this development 
thing we may see 
|mobile engines copied 
|tractor and truck field where the 
lignition type of fuel injection 
engines are 
ithe way with higher compres- 
|}sions than we dare use 
automobile field and yet employ- 
ing low octane fuel! 

“Day by day we come closer to 
the time when 
lighter and higher output engine 
is going to be demanded and 


efficiency has been 
through such means as air being 
introduced by a ‘blower’ or ‘super- 
charger’ and the fuel by a fuel 
injection pump together with the 
use of aluminum and magnesium 
alloys where cast iron is used to- 
day. For this high output type of 
engine we cannot depend upon 
the suction stroke alone to pull 
air and liquid fuel into the com- 
bustion chambers with carbure- 
tion completed by the compres- 
sion strokes. We cannot have 
engines where the fuel runs in a 
stream along the bottom of the 
intake manifold and lies. in 
puddles at the intake ports. Me- 
chanical atomization plus pres- 
sure feed must be employed to 
get the proper results.” 





Sharing Bus Order 
KENT, O.—The Twin Coach Co. 
here is sharing a 70-bus order from 
the St. Louis Public Service Co., 
with Yellow Truck and Coach Co., 
Mack Truck Co., and the Ford 
Motor Co. 


either by suctio by means of | ; . 
y ee | ous states per motor vehicle regis- 


a supercharger, thereby obtaining | 
This | 


| Arizona 





just completed a test in the Bohn| que and power output far in ex-| 


Fundamen- | 


| Montana 
from the| 


ee | New 
beginning to show} 


in the| 


| Oklahoma 


| Pennsylvani: 
a smaller and| Pennsylvania 


when that day arrives we are al-|,“ 
most certain to see engines whose | 
secured} 





Big Debts Delay 
| Road Building in 
12 of 48 States 


WASHINGTON. — Nearly one- 
quarter of the states have floated 
such a large volume of highway 
bonds that payment of interest 


|and amortization charges absorb 


an important part of current 
automotive tax revenue, accord- 
ing to the Highway Users’ Con- 
ference. Sixteen states, however, 
it is pointed out, have no road 
debt, and consequently are able 
to devote their entire current 
revenue for road improvement. 

A few states have issued bonds 
to such an extent, it is stated, 
that payments on them absorb a 
major part of current automotive 
revenue, handicapping road build- 
ing activities. In one state the 
road debt is said to be equivalent 


|to a mortgage of $645 on every 


motor vehicle registered in the 


state. 

For the 32 states with road 
debts the average debt per ve- 
hicle is $69.18. 

Increased automobile registra- 
tions and greater consumption of 
gasoline are bringing substantial 
gains in road tax revenues to the 
states, and the financial status of 
those which have over-extended 
themselves in issuing bonds should 
improve, it is believed. 


The highway debt of the vari- 
tered in them stands as follows: 
Alabama $128.00 


Arkansas 


| California 
| Colorado 


Connecticut 
Delaware 
Florida 
Georgia 
Idaho 
Illinois 
Indiana 


Kansas 
Kentucky 
Louisiana 
Maine 
Maryland 
Massachusetts 
Michigan 
Minnesota 
Mississippi 
Missouri 


284.00 
131.00 
41.00 
0.24 
35.00 
42.00 

-. 51.00 
. 136.00 
18.0; 
Nebraska BF 
Nevada ; 7.0/ 
New Hampshire 69.00 
Jersey 105.00 
10.00 
38.00 
181.00 


New Mexico 

New York 

North Carolina...........00:. 

North Dakota.. 

Ohio 

70.00 
39.00 
7.00 

118.00 


Oregon 


Rhode Island. 

SSPE OCCT Oe 
South Dakota ae 
Tennessee .... 124.00 
Vermont 

Virginia .... 
Washington 

West Virginia...... 
Wisconsin 

Wyoming 


284.00 


Lewis Moves into UAW 
Conclave to Quell Rows 


MILWAUKEE.—Voicing a plea 
that all present officers be re- 
elected, CIO Chief John L. Lewis 
restored peace in United Auto- 
mobile Workers union ranks Fri- 
day at the UAW’s annual con- 
vention here. 

Lewis, who came here Friday 
to quell threatened splits in the 
UAW, praised work of the pres- 
ent officers and urged that the 
union hasten its convention ses- 
sion because “you have work to 
do in the plants of Henry Ford.” 
Election of next year’s officers, 
which had caused considerable 
bickering between the “left” and 
“right” wings of the UAW, was 
scheduled 2, SOVOU jy, 


Lan 





Positions Still Unchanged | 
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9 of First 10 States in Car Sales Show Gain in Half 


Texas Records Slight Loss; 


By E. M. LUBECK 


DETROIT.—With the exception { 
of Texas, the’ first ten leading 
states in new car registrations 
continue to hold the same half-| 
year volume position as a year 
ago, analysis of the first six| 
months’ registrations reveals. 

Texas is only 640 sales behind 
its last year’s total, and the re- 
maining nine states show sub- 
stantial gains over the first half | 
of 1936. The totals of the 10 states, 
compared with last year, are as 
follows: 

1936 
172,361 
142,076 
137,329 
132,304 
130,748 
123,451 
78,249 
67,926 
60,278 
50,494 


Gain | 
21,074 
21,741 
14,139 | 
17,392 
3,804 | 
6,136 | 
*640 | 
3,510 
8,953 | 
5,113 | 


1937 
193,435 
163,817 
151,468 
149,696 
134,552 
129,587 


New York 
Penna. 
Ohio 
Illinois 
California 
Michigan 
Texas 77,609 
Indiana 71,436 
New Jersey 69,231 
Wisconsin 55,607 

*Loss. 

From the point of the factory| 
sales managers, as well as dealers | 
in the above states, the registra-| 
tion figures for the second year) 
continue to show the buying} 
power of each state. 
New York, as usual because of | 
population, shows that sales man-| 
agers can count on the state tak- | 
ing 9 per cent of the total regis-| 
trations of the country, the larg-| 
est of any state; Pennsylvania, 8} 
per cent; Ohio 7.6 per cent; Illi-| 
nois 7.5; California 6.7; Michigan 
6.5; while Texas, despite the loss | 
in registrations, shows 3.8; Indi-| 
ana 3.5; New Jersey 3.4; and Wis- | 
consin 2.9. 

Markets for individual makes| 
vary considerably, a check-up of | 
the registration figures shows. The | 
Ford group, for instance, had its| 
biggest volume of sales in Michi-| 
gan, for the second year in suc- 
cession, the total being 44,405. | 
Ohio was the next best for Ford| 
with 40,303, New York taking 
third place with 40,139, Illinois 
fourth with 35,202 and California 
fifth with 25,788. 

Chevrolet’s best state was New 
York with 32,512; Pennsylvania 
second with 28,685, Ohio third with 
28,291, Illinois fourth with 26,727) 


Graham to Raise 
Prices $35 to $50 
On September 15 


DETROIT. — Graham-Paige 
Motors Corp. will advance retail 
prices from $35 to $50 on Sept. 
15, according to announcement 
this week by Robert C. Graham, 
executive vice-president. 

“In common with the rest of 
the industry,” said Graham, “we 
find the increased cost of labor 
and materials will make neces- 
sary a revision of our price 
schedules. 

“We have established the date 
of Sept. 15 in order that buyers 
will have an opportunity of get- 
ting cars at present prices if they 
so desire. Ample stocks are in 
dealers’ hands and delivery at| 
current prices can be made in| 
nearly all models.” 


|the first six months 
while Nash has a total of 41,698 ||| 


| tal 





Record Crowd Seen 


For Toronto Exhibit | 


TORONTO (UTPS).—A record | 
attendance is expected for the 
motor car show held here an- 
nually in the Automotive Palace 
in connection with the Canadian 
National Exhibition, which 
opened Friday and continues to 
Sept. 11. 

Usually about 2,000,000 persons 
visit the exhibition during the 16- 
day period, and the management 
hopes this year to set a new at- 
tendance record. Hundreds of 
ears and trucks will be on dis- 
play at the show. 


and California fifth with 25,278. 
The General Motors group as a 
whole had its largest volume in 
New York, although Chevrolet is 
5,854 cars behind last year’s fig- 
ures. The other GM cars show 


| gains, Buick having its best vol- 


ume in New York as is also the 
case with Oldsmobile, Pontiac, La- 
Salle and Cadillac. ea 

The Chrysler group also had its 


best market in New York with a|| 


gain of 8,705 in the state. Penn- 


| sylvania, Illinois and Ohio follow 

in order. Plymouth had 25,594 in| | 
New York, 25,042 in Pennsylvania, | | 
20,306 in Ohio, 19,935 in Illinois, | | 
16,540 in California and 14,612 in|) 


Michigan. 
Hudson as a group got its best} 
business out of Ohio, with Penn- 
sylvania, Michigan, 
and Illinois following. 
Doubles ’36 Sales 


Of the independents, Packard | 


| had its best sales in New York, | || 


totalling 8,394, almost double that | 
of last year, with Pennsylvania, | 
Ohio, California and Michigan fol- 
lowing. Nash did its best business | 
in Illinois where it more than | 
doubled its business of last year, | 
with Wisconsin, Pennsylvania, 
New York and California follow- | 


ing. Willys shows that California || 


was its best state, with Ohio, 
Pennsylvania, New York and 
Michigan following. 

Considerable interest is evi-| 
denced in the showing of Stude-| 


baker and Nash, the only two vol- ||! 
ume makers outside of the De-||| 


troit area. Studebaker’s total for) 


or a difference of only 776 cars. In| 
Indiana, Studebaker’s home state, | 
the company got a total of 2,408) 


cars out of 71,436 for the state, or} 


3 per cent of the registrations. | 
This compares with Studebaker’s | 
2 per cent of all cars of all makes 
in the country. 

Nash in Wisconsin registered 
4,644. Compared with the state to- 
of 55,607, Nash obtained 8.3 
per cent of the total and just 


about the same percentage of na-| 


tional registrations as Studebaker. | 


The unusual increase in Willys | || 
for the six months, of 22,694 over ||| 


last year, or a gain of 370 per 
cent is another interesting point 
in that while Willys took 2.4 per 
cent of the total registrations for | 
Ohio, the home state, it got 4.3 


| per cent of the California sales. To | || 


date Willys per cent of the na- 

tional total is 1.4. 
Graham is 820 behind 

year’s figures, and had 


its last 
its best 


sales in Ohio with Pennsylvania, | | 


California, New York and Michi- 
gan following. 
Decline is Heavy 


In the miscellaneous group of ||| 


cars the drop from 5,566 for the 


first six months of last year to 756 | | 
for this year is the biggest decline | || 


so far recorded. The loss of 4,810 


cars in this column is an indica- ||| 


tion that foreign made cars, as 
well as few others of local manu- | 
facture, are dropping out of the} 


picture. The situation as affecting | || 
is best/|| 


the foreign made cars 
shown in New York state where 
only 20 miscellaneous cars have | 
been registered since Jan. 1, as} 
compared with 2,178 last year. 

The states showing a loss oe 


| the first six months as compared 


with last year are Colorado, Towa, | 
Kentucky, Louisiana, Nebraska, | 
Nevada, Oklahoma, Oregon, Tex-| 
as, Washington, Wyoming and | 
the District of Columbia. With the | 
exception of the District of Co-| 
lumbia, all these are agricultural | 
states where economic conditions | 
have possibly militated against | 
car buying. With the tremendous | 
gains in crops, cattle and hogs al- | 
ready recorded, it is possible these | 
states will show gains for the last 
half. 


Latest available registration figures 
appear twice weekly in Automotive 
Daily News. 


New York 


is 40,922 ||| 





a new trade newspaper, 


referred to as “ADN,” was laid on the door-step of 


the automotive industry. 


acceptance. 
* 


leader, not a follower. If 


| 
| 
| 


} 
it 
| 





it this acceptance. 





We Add a Candle! 


N AUGUST twenty-fifth in the year 1925 (the 
same year the Chrysler Corp. was organized) 


| frail looking object and even its doting nurses were 
| skeptical as to whether or not they could bring it 
through the colic and teething periods. 

* * ¥* 

On Wednesday of this week we celebrated the 
birthday of this lusty youngster and there were 12 
candles on the cake. Each candle represented a year 
of service to the industry and a year of growth in 
editorial strength, reader interest and advertising 


* 


A publication is, after all, a living thing. It must 
possess honesty of purpose, unflinching devotion to 
duty and the alacrity of mind which makes it a 


teristics it wins strong friends and makes some 
enemies, just as an individual does. But if it enjoys 
the confidence of the men who read it, if they ex- 
press their approval in the annual renewal of their 
subscriptions and are proud to have it represent 
|| them in carrying their sales messages, then that 
publication has made a place for itself and is, in 
‘| faet, an actual living thing. 

We know that Automotive Daily News today 
enjoys the friendship, respect and confidence of the 
men who are, in fact, the automotive industry. We 
know this reputation has increased in each of the 
12 years past. So today we reconsecrate this publi- 
cation to the ideals and policies which have earned 


later to be affectionately 


At birth it was rather a 


* 


it possesses these charac- 


Publisher 





today / 


™ 
-out 
Automotive 
Daily News 


COPIES OF THE FIRST issue of ADN were distributed in 
Detroit on Aug. 25, 1925, from this little English-built Austin 
ear, which attracted no end of attention on the streets of the 
motor capital. Harry Kline, advertising manager of Conti- 
nental Motors, loaned ADN the car and Ray Miller (shown at 
the wheel) who is now with Paul Block Associates, Detroit 


office, submitted this old picture to prove that he was ADN’s 


first advertising salesman. 





100,000 Used Car Goal Set 
For Ford Sept. Clearance 


DETROIT. — Ford dealers 
throughout the United States 
during September will co-operate 
with the Ford Motor Co. in a sec- 
ond annual nation-wide used car 
and truck clearance sale, com- 
pany officials have announced. 

The sale will continue through- 
out the month, with over 100,000 
used car and truck sales as the 
goal. The clearance was _in- 
stituted last year and achieved 
marked success. 


The Ford company is aiding 


|the sale with an extensive news- 
paper advertising campaign. 

Ford dealers throughout the 
|country report they are in 
strategic position for such a sale. 
| Widespread acceptance of the 
1937 Ford V-8 has built up dealer 
stocks with an unusually wide 
assortment of used cars and 
trucks of all makes and models. 
Price revisions have been made 
by many dealers, making a used 
car or truck purchase during this 
sale an advantageous one for the 
buyer. 
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| Financing Used 


Cars Gains 12% 
During First Half 


DETROIT.—Sales of used motor 


|cars purchased on the installment 
|plan through finance companies 


during the first six months of this 


||} year show a gain of 12 per cent 
|};}over sales during the first half of 
||| 1936, according to the U. S. bureau 


of the census. 

Statistics gathered from 738 
identical organizations show that 
during the first six months of 1937 


||those firms financed a total of 
| 2,586,499 used cars, as compared 


with 2,231,579 for the first half of 
1936, a gain of 12 per cent. 

Financing of new cars by the 
companies included in the survey, 
| however, showed a decline of 3.7 
| per cent for the first six months of 
| 1937, when 1,925,970 new cars were 
| financed, as compared with 1,999,- 
|665 for the same period last year. 

This increased financing of used 
cars is taken by the American Pe- 
troleum Industries committee as 
evidence that the current remark- 
able expansion in automobile own- 
ership now taking place in the 
United States is largely among 
families in the lower income 
groups. Last year the number of 
mector vehicles registered in this 
country increased by approxi- 
mately 2,000,000, and a comparable 
increase is expected for 1937. 

This broadening of the base of 
automobile ownership, the com- 
mittee believes, is taking place 
chiefly among families whose 
weekly income is $30 or under. 
Large supplies of serviceable used 
cars, purchaseable on convenient 
terms, and the low prices prevail- 
ing for gasoline, are seen as the 
two major factors stimulating 
automobile ownership. 


Cad.-LaSalle Sets 
New Record with 
°37 Model Output 


DETROIT.—Production of 46,- 


| 153 Cadillacs and LaSalles in the 


model year of 1937 established a 
new record for the company, 


|| Nicholas Dreystadt, general man- 


ager, announced this week. 

The volume was 26 per cent 
better than the previous high 
mark of 40,965 cars set by the 1929 


| models and bettered last year’s 


output by 78 per cent. The 1936 


| models ran 25,905 cars. 


“We felt at the time of the in- 


| troduction of the 1937 models that 
| we were entering the most active 


period in our 34-year history,” 





| commented Dreystadt, “and it was 


| not long before our optimism had 
basis in fact. 

“As early as November the cars 
began breaking all-time records 
| of the division and this practice 
became almost habitual during the 


| succeeding months. 


“We believe a main reason for 
the records is the unusual values 
offered in the Cadillacs and La- 
Salles. But we are equally appre- 
ciative and grateful for the public 
response and confidence in our 
products that made those records 
possible.” 


| Program Is Arranged 
For Meeting of ACS 


ROCHESTER, N. Y.—Advances 
in petroleum chemistry will be re- 
ported to the American Chemical 
Society at its ninety-fourth meet- 
ing, which will be held here Sept. 
|6 to 10. Twenty-eight papers are 
scheduled for presentation before 
the society’s petroleum division, 
of which Dr. J. C. Morrell, of Chi- 
cago, is chairman. Numerous 
other reports will be read at joint 
symposia in which oil chemists 
from the United States, Europe 
and Canada will participate. 


ADN’s editorials present an au- 
thentic interpretation of news vital 
to the industry. 
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One sacred pledge we make our friends here| ‘The letter: “There are a great 
and now. This publication, God willing and so|™any people out of work. These 
long as it is in owr charge, will never champion | people must work for money in 
the cause of any individual or any corporation | order to live, or must have help 
which is not for the best interests of the automo-| from others in order to live. That 
_ ae as 2 whole. Nor ve its — they must be cared for no one 

e used to spread gossip or inflame prejudice.| denies, If they do not have work 
It will confine itself to the upbuilding of the with private corporations, it is 

necessary for the government, na- 


By GEORGE M. SLOCUM 


“Dear George: Just to 
prove to you that I 
do read the Automo- 
tive Daily News, I 
happened to see your column in 
your Aug. 21 issue. Under the 
penalty of being called a plagi- 
arist by you, I am enclosing copy 
of letter written to me Jan. 8, 
1935.”—Christian Girl, president, 
United Specialties Co., Detroit. 


THE 
HEAT 
WAVE! 


industry it is pledged to serve, wholly through 
the dissemination of NEWS which is timely, 


13TH YEAR 
sae ONCE 


authentic and of value.—(ADN 6-10-1933) 
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Leaning 


on Laws 


(Continued from Page 1) 


motive Assn., most fair trade laws are based on the prin- 
ciple of two acts; the first says: “Be Good,” and the sec- 


ond says: “Obey the First.” 


go and where we stop nobody knows. 


Thus ’round and ’round we 
Laws merely breed 


laws as fire breeds breezes to fan its own flame, and in the 
long run the industry as a whole is bound around with 
bands of its own forging that will hogtie dealer and maker. 

It is our considered opinion that the basic difficulties 
lie beyond the pale of legislation and directly between 


the manufacturer and the dealer. 


Until such time as both 


sides are willing to recognize this and do something about 
it, laws at best will remain a rather limp leaning post. 


Lewis the Leader 


oe G before the delegates of the United Automo- 
bile Workers Union in Milwaukee Friday, John L. 


Lewis, generalissimo of the 


CIO, sounded much like the 


man who said: “I’m going to get drunk tonight and oh 
how I dread it.” For months the shaggy browed Llewlyn 
has been making little boy faces at Henry Ford. He has 
worked himself into the position of having to put his 
money where his mouth has been. 

Good general that he has been, he, like many other 
generals of the past, fell for the most treacherous of all 
opponents—success. His forward strides in the automo- 
tive field were made so rapidly that little attention was 


paid to consolidating lines. 


His direct frontal attack on 


the Ford Motor Co. this winter reflected clearly that he 
not only did not know the strength of his opposition but 
he had overestimated his own. 

Nettled by his setback in that affray, Little Llewlyn 
urges his followers to hurry their election so they may 
once more “have at” Mr. Ford. Lewis should know, if he 
doesn’t, that times have changed since last December and 
working men are not so keen to sit idle hours about halted 
machinery merely to win for the leader the signature of 
an employer on a scrap of paper. Close to $8 a day stand- 
ing over a machine is better for the family welfare than 
nothing a day for sitting down on one. 


Help Hayden-Cartwright 


I 


N TODAY’S cartoon, Ogg Fitzgerald has properly 
classified the fuel tax diversions along with cattle 


rustlers who harassed the plainsman of yesterday, and 
today with fast trucks harass our gentlemen farmers. 
There can be little question that the state official who dips 
into the highway fund contributed by motorists to build 
better roads and appropriates those funds for other pur- 
poses is motivated by the same instincts that motivated 
the boys who swiped the herders’ herds. 

Cattle stealing, however, is recognized generally as an 
offense sometimes worthy of hanging. Fuel tax diversion 


in too many states is no offense at all. 
“agin” it and some for it. The federal government, under 


There are no laws 


the Hayden-Cartwright act, has made a valiant effort to 
stem the tide by penalizing the diverting states through 


cutting off federal aid funds. 
can’t ride the whole range alone. 


But Hayden-Cartwright 
Every man jack of us 


should slip on his boots and saddles and lend a hand. Out- 
law diversion, and outlaw it for keeps by constitutional 
amendments in the several states. 


tional or local, in some form, to 
care for them and the only way 
the government can get the 
money to care for them is by tax- 
ation. The more money the gov- 
ernment takes by taxation, the 
less money there is for private 
improvement and enterprise. 


“Now, if a firm with profits of 
some $2,000,000 per year, and pay- 
ing taxes of $600,000 per year, 
were given some incentive to fur- 
ther private employment by com- 
pensatory relief in taxes, I am of 
the humble opinion that such a 
firm in question would endeavor 
to increase their employment. 


™ * * 


“For instance, if it could be 
brought about that the taxes to 
such a firm would be reduced $2 
for every additional $10 they spent 
for private employment beyond 
their payrolls of the past six 
months, it would be a great in- 
centive for such a firm to increase 
the employment. The usual profit 
on labor by the employer is not 
over 20 per cent and if the em- 
ployer paid out an additional $10 
for work and was given a rebate 
on taxes of $2 it would mean that 
the worse which could happen to 
him would be breaking even, but 
he would be adding to the general 
quantity of private employment 
and increasing the purchasing 
power, so that eventually if all 
manufacturers worked along the 
same line with the same incentive 
most all taxes for relief for people 
who were able to work would be 
unnecessary. I do not pose as a 
Solomon or a financier or an 
economist or even a socialist phil- 
osopher. 


‘T am making it a rule to em- 
ploy no one who is already em- 
ployed and if by some means we 
can make it easier to raise money 
to promote, develop, manufacture 
and sell many new and meritori- 
ous articles that would add to the 
comfort of human beings, unem- 
ployment would automatically dis- 
continue. Give the employer an 
incentive to increase his payroll 
and he will do it every time and 
government relief will vanish.” 


* * * 


No plagiarism here, friend Girl, 
and sounds just as logical as our 
own which suggested that the 
amount paid by the individual for 
direct labor wages be made a de- 
ductible item from gross income. 
Both schemes to my mind would 
promote greater employment in 
America and that seems to be the 
most important problem facing us. 
Do we hear another?—-GMS. 


Rustlers Ride Again 


In This 


Corner 


The views expressed in this column are those of our readers 
and do not necessarily coincide with those of the editors. Readers 


are invited to use this space for voicing their 


opinions or ideas. 


ions will-not be accepted but confidence will 


Anonymous 
be observed upon request. 


W onder ful 


I have just returned from my 
vacation and on my desk find the 
1937 Automotive Almanac. It is 
a wonderful compilation of infor- 
mation on a wonderful industry.— 
J. J. McMahon, The Corn Belt 
Farm Dailies, Chicago. 


Catalog 

In “Sparks” of your issue dated 
Saturday, June 12, 1937, you men- 
tion a new 84-page catalog of 


equipment, office systems, etc. be- | 
ing published by Cliff Knoble, of | 


Detroit. 

We would appreciate it if you 
would request Mr. Knoble to post 
us a copy of this catalogue and if 
there is any charge for it we will 
post a remittance against receipt 
of his debit.—B. M. Cairns, direc- 
tor, Cairns, Ltd., Salisbury, South 
Rhodesia. 


Registrations 

Your recent editorial (Aug. 21) 
apologizing for your inability to 
furnish Wisconsin new car reg- 
istration information should have 
been considerably amplified to 
bring all the facts to the atten- 
tion of your readers. Judging from 
your editorial Wisconsin pur- 
posely “banned” and “suppressed” 
this vital information in order to 
deprive poor unsuspecting deal- 
ers of much needed authentic 
business records. Of course the 
law does not affect factories or 
factory fieldmen tactics. 

Let me assure you that Wis- 
consin’s legislature is not in the 
habit of passing laws that are 
harmful or tend to hurt business. 
In this particular case, the law 
was passed at the insistence of 
this association to protect dealers 
from the unfair, illogical practice 
of factories and factory repre- 
sentatives that dealers pay more 
attention to sales registrations 
than to profits on such sales. 
Wisconsin’s law, prohibiting the 
publication of daily, weekly or 
monthly new car sales registra- 
tion figures, was passed primarily 


|Fake sales 





to curb the factories’ misuse of 
such information. It is true that 
registration figures perform a 
useful function, providing they 
are used strictly for information 
and comparative purposes. 

In the past few years, however, 
factories no longer used registra- 
tion figures to “judge the trends 
of business.” Registration figures 
were being used as a club over 
the heads of dealers to “secure 
percentage of price class” and 
more sales without due regard to 
dealer profits. It was a common 
practice for factory representa- 
tives to “put on the heat” because 
competition sold a few more cars. 
were extremes re- 
sorted to to boost registration 


| totals. 


Wisconsin dealers are no longer 
bothered by this sort of intimida- 
tion. From now on Wisconsin 
dealers will have more time to 
pay attention to profits on in- 
dividual deals and considerably 
less time to factory demands for 
more sales because competition 
registered a few more cars. 

For your information, let me 
say that Wisconsin still publishes, 
in book form, all car registrations 
according to license numbers. If 
factories are desirous of knowing 
how many new cars were sold, 
all they have to do is dig this in- 
formation out of the books. These 
books are published at such in- 
tervals as will make possible for 
factories to “judge the trends in 
the business,” but as stated above, 
it will make it impossible for 
them to use new car sales reg- 
istration figures as a daily or 
weekly club on dealers. 

In conclusion, instead of a de- 
structive step, as you infer, Wis- 
consin has acted constructively to 
curb a factory complex or phobia 
that registrations are all that 
matter—dealer profits are but a 
secondary consideration. I trust 
you will publish this letter in full 
to correct erroneous interpreta- 
tions of our law caused by your 
editorial. — Louis Milan, execu- 
tive secretary, Wisconsin Automo- 
tive Trades Assn., Milwaukee. 
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MEN RULE 


THERE are 68 acres of windows in the Ford Rouge Plant at 
Dearborn —something over 2,900,000 square feet of glass! 
Every bit of it is kept clean all of the time. 

Having that much glass and keeping it crystal-clear isn’t just 
a whim. It’s done because Ford standards of quality require it. 
Machines don’t care whether they see sunlight or not; but men do. 
And at Ford, men still build the automobiles. Ford machines help 
men — but are helpless without them. 

Let’s suppose that you were to join the 80,000 men charged 
with the responsibility of building Ford quality. What would Ford 
methods do to help you? 

First of all, you’d work not more than five eight-hour days a 
week. You’d earn now a minimum of $6 a day. The work assigned 
to you would suit your abilities, mental and physical. There are 190 
departments at the Rouge to do widely varying kinds of work. 

The Ford Medical Transfer service averages 50 special arrange- 
ments a day and 400 consultations regarding change of 
work to match men and jobs. A physical handicap needn’t 
bar you from the Rouge. Hundreds of men working there 


© .2..) M O T O 


THE 


Industry does not 
support man— 

It 2s man that 

supports industry 


HENRY FORD 


ROUGE 


today were, when hired, partially deaf or blind, had lost an arm or 
leg, had weak lungs, a weak heart, or other physical handicap. But 
every one does work best fitted to his needs. 

Jobs are fitted to temperaments. The job you might find irksome 
is exactly what the other fellow wants. 

Ford jobs are fitted to ages too. At the Rouge, 40 per cent of the 
workers are past 40 years of age; 12 per cent are more than 50. 
1660 are over 60, 185 over 70, and a few past 80. All do work 
suited to their abilities. No race or creed is barred. You’d be schooled 
in health and safety rules. You’d be required to report a scratch or 
cut no matter how small, and receive treatment in company hospitals 
without cost, and on company time. 

You'd be eligible for free enrollment in Ford schools to further 
your technical education. But best of all, you’d work with the best 
materials man has been able to develop, with the most modern pre- 
cision tools invented, to meet the highest standards in the industry. 

With thousands of fellow workmen, you'd get the thrill 
and the honest pride that come from building quality into 


the quality car in the low-price field! 


R c O M P A N Y 
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Small-Town Dealer Finds Gold in Modernization 


Volume Prompts Revam ping 


Of Entire Service Section 


By E. M. 


DETROIT.—How a small-town 
dealer can increase business 
through modernization of his lu- 
brication department is shown in 
a report on the activities of J. D. 
Pollom & Son (Buick), of Brazil, 
Ind. Success of the venture has 


Chevrolet Sales 
In August May 
Set New Mark| 


DETROIT.—Chevrolet sales fig- 
ures for the first 20 days of} 
August apparently indicate an} 
August volume among the largest 
in the company’s history, it was 
announced this week. 

Reports from dealers through- 
out the country showed 60,122 
new units sold at retail through 
Aug. 20, furnishing basis for ex- 
pectation of a near-record month. 

Combined new and used car 
sales for the period were 151,971 
units, of which 73,675 were sold 
in the first 10 days and 78,296 in| 
the second, a gain of nearly 5,000 
units in the latter period. 


Truck sales accounted for about 








21 per cent of the new units de-| 
livered, 13,014 of the total being| 
in that classification. The truck 
line, consisting formerly of half- 
ton and ton-and-a-half models, | 
was recently enlarged to include 
%-ton and one-ton capacity 
models. 

| 

7. 

Pontiac Group 


To Attend Press | 


Party in Texas 


PONTIAC.—C. P. Simpson, gen- | 
eral sales manager, headed a 
party of Pontiac executives into 
Texas this week 
for the annual 
press party at 
Galveston Sat- 
urday. Other 
members of the 
Pontiac group 
are F. A. Ber-| 
end, advertising | 
manager; C. E. 
O’Mears, man- 
ager of the 
Southern region, 
and W. E. Ca- 
been, manager 
of the Dallas zone. 


Festivities for the newspaper- 
men took place at the Hotel 
Buccaneer. Sixty fourth-estaters | 
of the leading journals of the 
Southwest, from St. Louis to the 
Gulf and from El Paso to New) 
Orleans, attended. 


The Pontiac group took ad- 
vantage of this special occasion | 
to make a general survey of con-| 
ditions and visited with the com-| 
pany’s dealers in Houston, Dallas, | 
Ft. Worth and St. Louis. 


| 
“I am glad to see the South-| 
west so prosperous,” said Simp- | 
son. “Reports have been coming | 
to us since early summer of the | 
wonderful crops and the general- | 
ly good business condition in this | 
entire section of the country.| 
There are many important spots 
here where our dealers have! 
found it difficult all year to keep 
up with their orders. I have 
every reason to believe that sales 
of Pontiac cars and business in 
general will continue at a still 
greater pace throughout the Fall 
and in 1938.” 


C. P. Simpson 


For news of the men who make 
news in the automotive world, read 
Chris Sinsabaugh’s authoritative | 
“Sparks” column. 


| was a standard stock model with 


| Gasoline tax collections in Virginia 
| soared 


LUBECK 
prompted the firm to rehabilitate 
its entire service department. 

Brazil is a town of 8,700 popula- 
tion in which the main industry 
is coal mining. It is also a small 
railroad center and is another of 
those towns where the effects of 
the depression are still notice- 
able. 

Pollom’s new-car agreement 
calls for only 25 cars. He has sold 
his quota but, being 


cation lines, he has gone in for 
a modernized lubrication depart- 
ment which from the standpoint 
of attractiveness and _ beauty 
would be a credit to any city in 
the country. 

Revamping a part of the serv- 
ice section space, Pollom has 
spent about $2,500 in doing a real 
job. The section is surrounded by 


service- | 
minded particularly along lubri- | 





a tile wall, the lower section of 
which is in pastel green. The 
upper walls are white and the 
equipment, of the latest Alemite | 
type, is in a deep shade of brown. | 
The equipment cost $800. 

As a part of his 
sales scheme, Pollom erected a} 


| place for the owners to sit down 


and watch the car being lubri- | 
cated. He equipped it with mod-| 
ernistic chairs and a radio. While 
no records are available as yet, 
the department is being swamped 
with business. 

When asked about the elabo- 
rate installment, Pollom stated 
that he is now the only dealer in 
hat section of Indiana who can 
offer specialized lubrication and 
that already it has given evidence 


| of enlarging his new and used 
car sales activities. In using the | 
Buick service follow-up program | 
| he 
| greatest 


is making an appeal to the 
percentage of all car 
owners in the county for their 
lubrication business and _ thus 
establish an increased number of 
owner contacts. 

Every one in the Pollom or- 
ganization 
set-up and the increase in busi- 
ness that has followed its in- 
stallation, Pollom says. 

“Now that I have completed the 
best department in this section | 
of the county, I find myself in a 
position where the rest of my} 
service department is not in keep- | 
ing with the improvements made,” | 
Pollom says. 

So Pollom is now spending 
around $3,000 to rehabilitate the 
entire service department, on the 
basis that the lubrication depart- 
ment will attract business for the 


| general service section. 
}announced by 


| George W. Ma- 
| son, president. 


Gallonage High 
In Willys Contest. 


TOLEDO.—Analysis of reports 
of 501 leading contestants in the) 
Willys national economy contest | 
shows an average of 37.4 miles to | 
the gallon of gasoline, according | 
to David R. Wilson, president of 
Willys-Overland Motors, Inc. 

All sections of the country are 
represented in the grouping of 
the top-flight performers. Each 
contestant was furnished with a 
car equipped with a one-tenth 
gallon gasoline container and| 
allowed to drive until all the fuel 
had been used. Each car used 


no devices permitted. 


Va. Fuel Net Up 


RICHMOND, Va. (UTPS).— 


to a new high of $1,613,- 
737.84, with 32,270,494.4 gallons of 
gas consumed during July, John Q. 
Rhoads jr., director of the state 
division of motor vehic'es, announced 
this week. “July collections are the 
highest ever recorded in the state,” 
he stated. 





lubrication | |] 


is proud of the new) 


| manufacturing 
| operations of the 


| program, Mason said. 


|engineer and factory manager of 
the Handley-Knight Co. at Kala- | 





THIS IS A GOOD EXAMPLE of what the small-town dealer can do in the way of modernizing his 
lubrication department and making it pay. Shown is a section of the greasing division of J. D. Pollom 
& Son (Buick), Brazil, Ind., which was revamped at a cost of $2,500. On the basis that the new lubrica- 


N. Y. Official Seeks 
State’s Oldest Car | 
NEW YORK (UTPS).— 
The state commissioner of 
motor vehicles, Charles A. 
Harnett, has saddled him- 
self with the added respon- 
sibility of unearthing New 
York state’s oldest automo- 
bile. The car, Harnett point- 
ed out, will be used for ex- 
hibition purposes in connec- 
tion with the Annual Auto- 
mobile Show to be held in 
New York this November. 
On display with the latest 
streamlined creations of 
leading automotive engi- 
neers, the aged _ vehicle 
would demonstrate to the 
public the rapid _ strides 
which have been made in 
car construction during the 
past few years. 


DeVlieg Named 
General Works | 
Manager of Nash 


KENOSHA. — Appointment of 
Ray A. DeVlieg, widely known 
automobile engineer, as general 
works manager 
of the Nash 
Motors division 
of Nash-Kel- 
vinator Corp., is 


DeVlieg will 
have charge of 


Kenosha, Racine : 
and Milwaukee’ R.A. DeVlieg 
plants, which 
are being completely revamped | 
and modernized as part of the| 
$2,000,000 Nash Motors expansion | 


Since 1910, DeVlieg has been| 
associated with automobile manu- 
facturers in important engineer- | 
ing and manufacturing capacities. | 
In that year, he joined the engi- | 
neering department of Cadillac. 

Three years later, he became 
chassis engineer of the Dodge} 
plant. 

After the war, he became chief | 


mazoo, Mich. 

DeVlieg next joined Chrysler 
Corp., which he served in various 
capacities, becoming general 
works manager in 1926. 


For a fresh automotive viewpoint, 
read George M. Slocum’s “A Word in 
Edgewise.” 





Industry’s Future Great, 


|tion department will attract extra business for the general service section, the firm is now spending 
| around $3,000 to rehabilitate the entire service department. 


Knudsen Tells Graduates 


FLINT.—“The business which | 
you have chosen for a vocation 
offers every opportunity during a 
lifetime. Transportation has come 
into its own. The benefits from 
low cost transportation are so ob- 
vious to the world that nothing 


| can stop its progress.” 


Thus did William S. Knudsen, | 
president of General Motors, key-| 
note a commencement address to| 


||| 268 General Motors Institute stu-| 
|} dents who were graduated here| 


Tuesday night. 

“Industry needs men with for- 
ward ideas,” said Knudsen, “and| 
employers of today are working 
harder than ever before. They| 
have obligations to the buying 
public, to the community and to 
the government, which means that 
all the brains and skill should be 
brought together for the best re- 
sults.” 

The commencement exercises | 
were held in the auditorium of the 
General Motors Institute before a 
capacity attendance of 700 people, 
including many executives of 
General Motors plants throughout 
the United States and Canada. 

The Institute’s 1937 class is the} 
largest ever graduated and in-| 
cludes students in the one year 
dealer co-operative course; the 
two year General Motors plant co- 
operative course; the four year 
General Motors plant co-operative | 
course and the fifth year gradu- 
ate course in accounting. 

Knudsen outlined three funda- 
mental qualities which help an 
individual to be recognized in in- 
dustry and life. 


“First, you should have imagi- | 


nation,” said Knudsen. “I don’t 
mean day dreaming, but imagina- | 
tive thought towards improving) 
whatever situation confronts you. 

“The second thing is courage. 
Courage is a union of brain and 
heart. It is the faith that faces/| 
the difficulties and obstacles with | 
the determination to carry | 
through even when it looks like 
you are going to lose. 

“The third thing is friendship. 
So many people put in a claim for 
affection when it does not belong 
to them. Friendship and affection 
are things that have to be earned. 
We often say that the right to 
rule others has to be earned. 
There isn’t any question about it. 
They say the right to lead others 
has to be earned. There isn’t any 
question about that. But the right 
to be loved and have friends must 
be earned a thousandfold more 
than anything else.” 


| gineer 
| factor in the company’s success,” 





Discussing opportunity ahead in 
the transportation field, Knudsen 
asserted that the “benefits from 
low cost transportation are so 


obvious that nothing can stop its 
progress.” 

“Transportation will conquer 
the deserts and the jungles,” he 
said, “and I hope it speeds the 
day when peace, trade and friend- 
ship will make all the world what 
it should be.” 

Turning to the immediate prob- 
lems of the young graduates, 
Knudsen said: 

“When you go out in the shops, 
remember that quality and low 
cost will always go _ together. 
Whenever you are able to help 
make something better, you are 
helping to lower the cost which 
brings the finished automobile 
closer to more people and in- 
creases its uses.” 

He also gave some pointed ad- 
vice to the young graduates who 
are going back to dealers’ shops 


| in service work. 


“First, the customer wants to 
know when he can get his car,” 
said Knudsen. “Second, he wants 
to know what it is going to cost, 
and third, he wants to be sure 
that it will run better than it did 
before. The satisfied customer is 
the one who keeps the shops run- 
ning.” 

Knudsen characterized the en- 
as the “most important 


and urged the young men entering 
that profession to study and work 
out their problems with patience 
and knowledge acquired as a stu- 
dent and a worker. 

Arnold Lenz, assistant manufac- 
turing manager of the Chevrolet 
Motor division, and chairman of 
the board of regents of the In- 
stitute, introduced Knudsen as a 
man who started his career as a 
shop mechanic and reached one 
of the highest positions industry 


| has to offer. 


Collegians to Debate 
At SAE Tulsa Meeting 


NEW YORK.—Two Oklahoma 
colleges will debate “The Diesel 


Engine vs. the Gasoline Engine 
for Automotive Applications,” as a 
feature topping off the national 
regional fuels and lubricants meet- 
ing to be held by the Society of 
Automotive Engineers at Tulsa, 
Okla., Sept. 30-Oct. 1. 

Diesel fuels and gasolines, en- 
gine cooling, transportation and 
maintenance problems, aircraft 
and other subjects of particular 
interest to engineers in the mid- 
continent area are all part of this 
two-day forum, according to John 
A. C. Warner, secretary and gen- 
eral manager of the society. 
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CAR BUYING PLANS 
IN REDBOOK HOMES 
SHOW PLYMOUTH GAINS 


Advertising Strengthens Plymouth Sales Position 


@ Seeking answers only from those planning to buy a new car within the next 
12 months, 9 independent research companies making a national survey of 2246 
Redbook families, asked this question, “What brand or make will you probably buy?” 


As shown in the table, Ford leads in “first-choice” as well 
as in total mentions. Close behind, but lagging in “first- 
choice” votes, comes Chevrolet. Plymouth, with 13% of 
total mentions, leads all cars in “second-choice” votes. 


The effect of Plymouth advertising is strikingly shown 
by the growth of ownership in Redbook homes. In 1935 
Plymouth was in fourth place and accounted for only 7.6% 
of the cars owned by Redbook families. This 1937 survey 
shows that before buying their present car, 8.6% of the 
wives and 10.5% of the husbands favored Plymouth. Now 
in third place, Plymouth accounts for 11% of the cars 
owned by Redbook families. And the car buying plans of 
these families indicate that 13% of the new cars bought will 


bear the Plymouth trade-mark. 


Significantly, Plymouth has consistently throughout this 
period carried a major schedule directed to Redbook 
families. The strong and steadily improving position of 
Plymouth in Redbook homes is dramatic evidence of 
the effectiveness of concentrated schedules in Redbook 


Magazine. 


For complete details call George Nelson in the Fisher 
Building (Madison 1665). Check on the Redbook market 
where 74.7% of the cars are three years old or less, and 
19.9% are 1937 models. Investigate your sales possibilities 
to Redbook families, 19% of whom are planning to buy 
new cars. Remember that you can reach Redbook families, 
men and women, for only le more than $2 per page per M. 


CARS REDBOOK FAMILIES PLAN TO BUY 


Brand or make (in order Per cent giving Per cent giving Per cent 
of present ownership by this car first this car second total mentions 
Redbook families) choice choice for this car 


Ford .... . 204% 12.3% 17.7% 
Chevrolet. . . . 165% 19.0% 17.3% 
Plymouth. . . . 98% 20.0% 13.0% 
Dodge ..... 78% 6.2% 7.3% 
Buick .... . 66% 5.1% 6.0% 
Pontiac .... 42% 6.7% 5.0% 
Oldsmobile . . . 5.2% 7.7% 5.9% 
Packard .... 46% 4.6% 4.6% 
Chrysler - « 42% 2.1% 3.5% 
Studebaker . . . 12% 1.5% 1.3% 
Nash ..... 12% 0.5% 1.0% 
DeSoto. . .. . 05% 3.1% 1.3% 
Hudson .... 0.7% 0.5% 0.7% 
LeSalle .... O7% 2.1% 1.2% 
Cadillac .... 0.2% 0.5% 0.3% 
Graham-Paige . . 0.2% 0.2% 
Willys . .... 18% 1.5% 1.7% 
Lincoln .... 10% 0.5% 0.8% 
Hupmobile . . 0.2% 0.2% 
All others. . . . 13% 1.5% 1.6% 
Don’t know . . . 11.7% 4.6% 9.4% 


100.0% 100.0% 100.0% 


19.9% NOW OWN 1937 MODELS—19% ARE PLANNING TO BUY NEW CARS 


REDBOOK MAGAZINE 


SELL THE FAMILY, AND YOU SELL ALL 


FISHER BUILDING, DETROIT 


230 PARK AVENUE, NEW YORK 





DE TROIT.—Preparations are 
being completed for the Fisher 
Body Craftsman’s Guild conven- 
tion, which opens here Tuesday 
and will continue through Friday. 


Among those who will attend 
are the 35 boys winning regional 
honors in the Guild’s model car 
design and Napoleonic coach- 
building competitions, four of 
whom will receive $5,000 univer- 
sity scholarships as national win- 
ners at the seventh award dinner, 
to be held in the auditorium of the 
General Motors building Tuesday 
night. 

Leaders in the field of business, 
education, and politics are expect- 
ed to witness presentation of the 
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Souris Expected to Test Pa. Dealer Law in Sept. 


Plans Set for Fisher Body 
Guild Conclave Next Week 


scholarships, one to the winner in} 


each age division of both the 
model car and the coach competi- 
tions, according to Guild Secre- 
tary William S. McLean. 
President William S. Knudsen, 
of General Motors, which sponsors 
the Guild activity; Charles F. 
Kettering, vice-president of the 
corporation in charge of research 
and a member of the Guild’s in- 
ternational board of judges; Wil- 
liam A. Fisher, head of the edu- 
cational foundation; and Daniel 
Carter Beard, national Boy Scout 
commissioner and honorary pres- 
ident of the Guild, are scheduled 
to officiate. Fisher, who is also 
vice-president of the automotive 


concern, will make the actual 
awards. 

The two original automobile 
models and the two Napoleonic 
coaches that win $5,000 scholar- 
ships for their youthful builders 
| will be selected Tuesday from 
among the regional winners in 
each competition. This task will 
be performed by the Guild’s inter- 
| national board of judges, which 
includes in its membership the 
deans or presidents of 14 leading 
technical schools and universities, 
besides Kettering and Harley J. 
Earl, director of the General Mo- 
tors styling section. 

While the judges are deliberat- 
ing, the boys in attendance at the 
convention will visit the General 
Motors styling section, and then 
make a tour of Detroit and Wind- 
sor, Ont. 

ADN’s editorials present an au- 
thentic interpretation of news vital 





to the industry. 


| 


Fears Over Borderline 


COLUMBUS, O.— Constitution- 
ality of the Pennsylvania motor 
| vehicle dealers’ commission law, 
| which regulates sale of new and 
used cars, will probably be de- 
termined by the Pennsylvania su- 
preme court the latter part of 
September, according to C. S. 
Klugh, manager of the Penn- 
sylvania Automotive Assn., who 
addressed the annual convention 
of the Ohio Automotive Assn. 
here Thursday night. 

Although the dealer commis- 
sion has already been appointed 
to handle operations of the new 
law, application of the measure 
|has been delayed until after a 
state supreme court ruling on the 
|law has been rendered. A tem- 





“HOW FAR THAT LITTLE CANDLE Gam THROWS HIS BEAMS’ 


“T love dri It 


gives you sucha 


ving. 


sense of power.” 


Prospective 
Customers’ 
Only maybe ™ 


OUR best prospects are the up- 
and-coming kind of people who 
are always first to try everything new 


that’s good... new hats... 


taurants...new books. . 


ments...néew cars. 


They are the influential thousands 
who trail-blaze for the millions. 


new res- 
. hew amuse- 


country. 


been for years. 


advertisers as 


Lincoln, Plymouth, 


advertise in The 


Sell 


these people first and the others will 


They 


automatically follow. 


kind of people who make up The New 


Yorker’s 134,661 circulation. 


Even if you don’t give a hoot about 
hgures, you’llrelish knowing that where 


are the 


85% of The New Yorker circulation 


is read, 47% to 83% of all new.cars 


are sold. 


These sales are made 


41 major markets—throughout the 


These figures are significant. Have 
E 


Chevrolet, 


Buick, DeSoto and a lot more who 


NEW YORK MOTOR 
SHOW ISSUE 


Dated Oct. 
_,. Out Oct. 


after year. 


If you haven’t yet sent your ad- 


specially for such 
Cadillac, 
Packard, Hudson, 
New Yorker 15th. B 


year 


30 
27 


25 WEST 43rd ST 


vertisements to appear in The New 
Yorker Auto Show issue, better hurry. 
It’s getting closer to deadline than 
you think. Actually color forms for 
the October 30th issue close September 


lack and white October 18th. 


NEW YORKER 


REET, NEW YORK 


SELLS THE PEOPLE OTHER PEOPLE COPY 








Situation Eased by Klugh 


porary injunction, restraining the 
five-man commission from ad- 
ministering the law, was ob- 
tained two weeks ago by a group 
of Philadelphia dealers, which 
according to Klugh, are com- 
posed mainly of independent used 
car operators. 

Klugh, who outlined the new 
law to Ohio dealers and explained 
its aims, declared a majority of 
Pennsylvania dealers thought 
such legislation necessary “not, 
as many think, because they de- 
sire government regulation, but 
primarily because they feel that 
any relief is preferable to the 
present dog - eat - dog competition 
existing in certain lines. And be- 
cause they feel that the legisla- 
tive route is the only practical 
way available, up to this time, 
to approach the problem.” 

He cited benefits accruing to 
buyers of both new and used cars, 
through application of the new 
law, and said he did not believe 
dealers in bordering states would 
“steal” the Pennsylvania dealers’ 
business. 

“We, as an association, feel 
that no manufacturer will cruci- 
fy his dealers in Pennsylvania, 
by allowing out-of-state dealers 
to try to steal their market,” 
Klugh declared. 

“However, if this should happen, 
dealers in neighboring states 
will find that such methods pro- 
vide a two-edged sword, which 
can work two ways. For we can 
readily dump our used cars into 
towns and cities bordering Penn- 
sylvania, at much lower prices 
than those dealers for the reason 
that our allowances (we hope) 
will be much lower than those 
allowed by dealers in contiguous 
states.” 

Other speakers at the one-day 
conclave here were Gov. Martin 
L. Davey, Frank West, state 
registrar of motor vehicles; Tom 


|Tollantine and Frank X. Schaut, 


general counsel for the Cleveland 


| Automotive Trades Assn. and co- 


author of two new Ohio automo- 
tive laws. 

Tollantine and Schaut  dis- 
cussed the meaning and _ im- 
portance of the new certificate 
of title act and the dealers’ and 
salesmen’s licensing act, both of 
which were passed by the last 
legislature largely through efforts 
of the Ohio association. 


Plymouth Manual 
Issued by NAPA 


INDIANAPOLIS.—Third of a 
series of comprehensive repair 
manuals for mechanics is the new 
Plymouth manual just published 
by the National Automotive Parts 
Assn. and made available at low 
cost through all NAPA Ware- 
houses and Jobbers. 

The first two manuals 
NAPA series covered all phases 
of Ford and Chevrolet repair 
work. These with the new Plym- 
outh manual give the mechanic 
easy access to complete service 
data on the three makes of cars 
that constitute a large percentage 
of his repair work. 

The new 52-page manual is uni- 
form in plan and physical style 
with the two previously published 
books. It contains 64 illustrative 
diagrams to supplement the text, 
and is printed on a tough, grease- 
resistant paper that will stand 
handling in the shop. It is per- 
forated for binding and indexed 
for quick reference. 


One-Third Fail Test 


NEW YORK (UTPS).—From a 
total of 158,000 persons who ap- 
plied for road tests during the first 
six months of 1937 in New York 
state, a total of 58,523 failed to 
qualify for drivers’ licenses. This 
represents an approximate 33 per 
cent failure. 


of the 
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IN STEP WITH 


HREWD automobile merchants knows that their best 

customers are youthful-minded. In automobiles, 

Youth demands style, snap, power; pulse-quickening per- 
formance, eye-catching beauty. 

In newspapers, the demands of the youthful-minded are 
equally exacting. Crisp presentation of the news, a mullti- 
tude of scene-of-action photographs,.a galaxy of world- 
famous feature writers . . . these qualities “young”? New 
Yorkers of all ages demand .. . and get... in their favorite 


Evening and Sunday newspaper, the Journal-American. 


Journal-American families are youthful-minded because <e 


the Journal-American is designed and edited, streamlined, 


if you will, to appeal to youthful-minded readers only. Old 


NEW YORKERS 


fogy-ism finds no place in Journal-American columns. 
Under-the-mattress hoarders find no sympathetic chord 
among Journal-American editorial policies. 

In short, the newer, greater Journal-American offers an 
able-to-buy youthful-minded reader audience .. . an audi- 
ence vitally interested in the new things which you have 


to offer. Tell them your story ... watch them respond! 


MONEY ON THE MOVE! 


VEW YORK JOURVAL-AMERITCAN 


"EVERY EVENING—OVER 640.000... EVERY SUNDAY—OVER 1.000.000-° 


NATIONALLY REPRESENTED BY HEARST INTERNATIONAL ADVERTISING SERVICE - RODNEY E. 


BOONE, GENERAL MANAGER 





Motor Administrators Hit Adverse State Barrie 


Western Group to Submit 
Resolutions to Convention 


PORTLAND, Ore. — Reciprocal 
agreements between states and 
four resolutions to be presented 
at the convention of the National 
Assn. of Motor Vehicle Admin- 
istrators in Cincinnati, Sept. 30 
to Oct. 2, were drawn up at a 
conference of the association’s 
western division held here Aug. 
16 and 17. 

Purpose of the meeting was the 
study of state barriers impeding 
efficient motor vehicle adminis- 
tration in and between these 
states. Ray Ingels, California 
state senator and motor vehicle 
administrator, was chairman of 
the conference. 

Problems considered dealt with 


reciprocity between states regard- | 


ing motor laws, uniform driver 
examination laws, uniform acci- 
dent reporting systems and uni- 


form automobile trailer regula-| state employed 


tions. 
Resolutions passed were as fol- 
lows: 


1 


trol operators’ licenses sus- 


Car Deaths Drop 
But Still Top *36 


WASHINGTON. — 
deaths in 125 major cities during 


the week ending Aug. 13 totaled| 


168, 22 less than the correspond- 


to the bureau of the census. 


Fatalities in the 125 cities dur-| 
ing the first 32 weeks of 1937 to-| 
taled 5,594 compared with 4,952 for | 


1936, an increase of 13 per cent. 


Fatalities from automobile ac- 
cidents occurring within the city 


limits of certain major cities for| 


the first 32 weeks of this year to- 
gether with comparisons with the 
corresponding 1936 period, follow: 
Baltimore, 80 compared with 64; 
Boston, 71 compared with 73; Chi- 
cago, 432 compared with 385; 


Cleveland, 133 compared with 111; | 


Detroit, 189 compared with 159; 
Los Angeles 281 compared with 
260; New York, 547 compared with 
496; Pittsburgh, 67 compared with 
73; and San Francisco, 64 com- 
pared with 43. 


| nounced 
For any ultimate traffic con-| 





| legislatures 
| tion 


Automobile 


|nize dealers’ 


ing week of last year, according | .,, licensed are not for demon- 


| licenses 


| tion. 
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pended in one state should not| 
be recognized in any other. 
pi The applicant for a driver’s| 

license must be convinced of | 
his own limitations if accidents 
are to be reduced through strin- 
gent drivers’ license examina- 
tions. 
9 Accidents resulting in more 
’ than $25 damage must be re- 
ported. 

All trailer coaches shall be 

registered. Those weighing 
more than 1,500 pounds or carry- 
ing more than half of the total 
weight of trailer and towing car 





must be equipped with braking 
systems. 

Reciprocal agreements were 
entered into between Oregon- 
Idaho and Oregon-California pro- 
viding that a resident of one 
in another need 
not register his car. Oregon’s sec- 
retary of state, Earl Snell, an- 
that this regulation 
would go into effect immediately 
inasmuch as California and Idaho 
had passed legisla- 
authorizing their admin- 
istrators to negotiate with Ore- 


|}gon at this division conference. 


also affect 
inter-state 


This agreement will 
trucks engaged in 


|; commerce, 


Recognition of dealers’ tags was 
provided in an agreement reached 
between Idaho, Washington and 
Oregon. These states will recog- 
licenses when cars 


stration or solicitation purposes. 
California, however, will not 
recognize any dealers’ license but 
its own and will confiscate any 
which cross the Cali- 
fornia line. 


The administrators also passed 
a resolution opposing required 
registration of non-resident cars. 
Oregon did not favor the resolu- 


Delegates were present from 
Oregon, Washington, Idaho, Cali- 
fornia, Utah, Neveda, Arizona, 
Colorado, Wyoming and British | 
Columbia. 

Ingels was re-elected chairman 
of the western division and Dave 
S. Cohn, Washington state repre- | 
sentative, was elected secretary. 





‘the BALANCE is in your favor 


Books balance out in 

the black for truck own 

ers who keep *em roll- 
ing- That’s why smart 
truck operators prefer 


New Departures: 


Nothing Rolls 
like a Ball 
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ALSO MAKERS OF THE LARGEST SELLING COASTER BRAKE FOR BICYCLES 


| to 


| clerk’s office 


| national 


& 


VALVES, AXLES and pistons held no terror for 4-year-old Mary 
Ann Mullica, Jersey City memory marvel, when she visited the new 
De Soto plant in Detroit this week. Mary Ann, who amazed officials 
with her quick “pick-up” of technical terms, is shown with her 
mother, Mrs. Salvoe Mullica, as Edward Wahlberg, her uncle, who is 
body engineer for De Soto, tells her about the De Soto engine. 


No Changes in 


Fuel Taxes, 


Fees Foreseen in Virginia 


RICHMOND, Va. (UTPS).—No} 


changes in automobile license fees 
or fuel taxes are likely to be made} 
by the next general assembly, but | 
levies on trucks and buses may 
be in for a revision and further 
restrictions as to weight load of 
trucks are probable. 

These developments were indi-| 
cated at a session of the legisla-| 
tive advisory subcommittee for| 
study of motor vehicles licenses | 


| and fuel taxes held at the Capitol. | 


The subcommittee found little 


Memphis Dealers 


‘Fined for Failure 


‘To Change Titles 


MEMPHIS.—Launching a drive 
against Memphis automobile deal- 
ers who fail to have licenses of 
ears taken in trades transferred 
their companies, the state) 
highway department has com-| 
pleted an eight-day round-up 
with a total of 21 arrests and 17 
convictions. 

Arrested on “John Doe” war-| 
rants, 17 of the 21 dealers were| 
fined $2.50 and $7.30 costs on 


pleas of guilty. The four dismissed 


were released because of in- 
sufficient evidence. 

Arrests on the state charge 
were ordered by D. R. Henley, 
head of the Memphis office of 


the state department of finance 


|and taxation, Squire George B. 
| Coleman said. 


“Dealers have been taking cars 


|in trade and then failing to have 


the licenses transferred to their 
company,” said Coleman. 

“The law requires that when a 
car is traded the license must be 
transferred at the county court 
and a transfer fee 
of $1.25 be paid. When the com- 
pany sells the car, it must be} 
transferred again,” he said. 


Welders to Meet 
BIRMINGHAM, Ala—The Inter- 
Acetylene Assn. will hold| 
its 38th annual convention Nov. 10, 
11, and 12. Technical sessions will 
be held each afternoon, while spe- 
cial sessions of unusual interest, the 
details of which will be announced 
at a later date, are being planned 
for the evenings. The oxy-acetylene 
process for welding and cutting 
metals will be featured at all these 
sessions. 





change in the automobile license | 


and gasoline tax situation since 
1935, when public hearings were 
held throughout the state by a 
special committee, according to 
Ashton Dovell, chairman of the 
group. 


Any reduction at present in 


either the auto license or fuel tax, | 


said Dovell, who is also speaker of 
the house of delegates, would im- 
pair seriously the state’s road- 
building 
gram. 
Operation of 
secondary roads 
difficult problem in regulating 
overloads, Dovell declared. The 
1936 act, which allowed a 2.6 per 
cent margin of error in judging 
maximum loads, has_ brought 
about constant overloading by 


heavy trucks on 
has created a 


| that margin, he explained. Thus, 


102.6 per cent of the specified 
maximum, instead of a precise 100 


| per cent, has come to be consid- 


ered the normal load by too many 
truck companies, Dovell stated. 

Consideration of the overload 
law and the possible revision of 
present methods of distributing 
state highway funds to various 
localities are scheduled for the 
next meeting of the advisory body 
Sept. 14. 

Recommendations on _ possible 
changes in licenses for trucks and 
buses are not to be considered by 
the subcommittee until the inter- 
state commerce commission an- 
nounces the national regulations 
it has been authorized to make 
under the federal carrier act, 
Dovell said. 


MacPhail Named Chief 


Of Sparton Horn Sales 
JACKSON, Mich.—W. J. Cor- 
bett, vice-president and manager 
of the horn division of Sparks- 
Withington Co. has announced 


| the establishment of a new horn 


sales department, under the di- 
rection of Walter MacPhail, for 
the marketing of Sparton horns 
to automobile jobbers. 


MacPhail has for several years 
been associated with Sparks- 
Withington as sales representa- 
tive in the southeast. Prior to his 
activity as factory representative 
he was connected with Glasgow 
Stewart & Co., Charlotte, N. C. 
as buyer and assistant sales man- 
ager. 


rs 


Prospects Bright 
| For Wyoming Car 


Sales This Fall 


CHEYENNE, Wyo.— The sus- 
taining of both new and used car 
sales at a considerably higher 
level than a year ago, plus pros- 
pects for fall sales from 25 to 50 
per cent better than 1936, marked 
August in Wyoming. 

While used car stocks are high 
generally over the state, due to 
unusual activity in new cars, 
used car sales are running well 
ahead of last year, according to 
H. M. Symons, president of the 
Wyoming Retail Automobile 
Dealers Assn., and dealers have 





and maintenance pro-| 


been displaying more aggressive- 
ness in used car merchandising 
than for many years. 

Economic indications are 
bright, with Wyoming ranges in 
shape to go into the winter with 
more cured grass than for many 
years, according to George Knut- 
son, agricultural statistician. 
Timely rains also have kept the 
crops growing “very satisfactor- 
ily” with the exception of a few 
small areas around Lusk. Insect 
damage caused by cricket and 
grasshopper hordes has not been 
as severe as was predicted earlier 
in the summer, and the condition 
of cattle was 93 per cent of 
normal in August, compared with 
66 per cent a year ago. General 
prospects for all crops are ex- 
tremely promising. 

Wyoming motor vehicle license 
receipts up to September were 
considerably ahead of the total 
for the entire year of 1936, ac- 
|cording to Harold Kilian, chief 
clerk in the secretary of state’s 
office, indicating the increased 
sale of both new and used cars 
in 1937. 


Northeast States Show 


Gains in Registrations 
BOSTON.—Figures for the first 
seven months of new car reg- 
istration in New England showed 
that despite the automobile strikes 
all the six states showed a gain. 
From Jan. 1 to July 31 in 1936 
the new cars listed reached 81,- 
634, while this year the total was 
86,595, an increase of 4,961. 

In July there were 31,701 reg- 
istered in 1936 and 33,856 last 
July, a gain of 2,155. Every one 
of the six states also showed a 
gain this July over that month a 
year ago, although in some cases 
the margin was not very large. 


NICKELGRAM 
114A 


A streamlined, three-wheel pas- 
senger car weighing only 1,500 
pounds, designed and built by 
the Lewis American Airways, 
Inc., Syracuse, New York is go- 
ing through its paces and may 
be in production very shortly. 
The “Airomobile,” as it is called, 
is said to be capable of a safe 
driving speed of 80 miles an 
hour and is said to deliver 40 
miles to the gallon of gas at 
normal road speeds. Due to the 
emphasis on light-weight con- 
struction, the engine cylinders 
are cast of aluminum into which 
are pressed cylinder sleeves of 
centrifugally-cast Ni-Resist. Ni- 
Resist is a high nickel alloy 
cast iron possessing practically 
the same co-efficient of expan- 
sion as aluminum and is remark- 
ably wear-resistant, eliminating 
scoring and galling. Transmission 
gears, valves, crankshafts, etc., 
are made of the high grade nickel 
alloy steels, assuring dependable 
THE strength in light-weight 





construction. 


INTERNATIONAL 
NICKEL COMPANY 


INC. NEW YORK, N. Y. 





WASHINGTON.—July produc- 


tion of cars and trucks in the 
United States and Canada totalled 
456,775 units, according to U. S. 
department of commerce figures 
released this week. The figure is 
slightly above the 451,206 vehicles 
produced in the same month last 
year, and compares with ADN’s 
previous estimate of 441,310 units 
for July of this year. 

The total is more than 100,000 
units over the 345,297 vehicles 
turned out in July, 1935. 

Including the July figure, the 
first seven months’ total for 1937 
is 3,374,195 for the U. S. and Can- 
ada, which compares with 3,045,- 
714 units turned out in the cor- 


responding period last year and_| 


2,674,825 units in the first seven 
months of 1935. Of the 1937 totals, 
3,227,683 units were produced in 
the U. S. and 146,512 in Canada. 


The July, 1937, figure is divided | 


Expert Suggests 
Driving Classes 


For High Schools 


CAMBRIDGE, Mass.—In an ad- 
dress at the Harvard Traffic 
School, Burton W. Marsh, director 
of the safety department of the 
American Automobile Assn., urged 
compulsory high school course in 
automobile driving, saying: “What 
good is it to learn ancient history 
if you don’t know how to stay 
alive in your own day and age?” 

Marsh was Americ9’s first mu- 
nicipal traffic engineer in 1924-30, 
at Pittsburgh. This summer he is 
directing Harvard’s new profes- 
sional school in traffic engineer- 
ing. 

“There is no sound objection to 
compulsory driving instruction on 
the ground that many students 
will never drive a car anyway,” 
he said. “Automobile drivers in 
America number forty millions, or 
nearly half the population physi- 
cally able to drive. Anyway it is 
vital for people to know at least a 
few of the problems of motorists.” 


Chrysler Service 


Names A. W. Lass 


DETROIT. — Appointment of 
August W. Lass, former Cincin- 
nati regional service manager for 
Plymouth, Dodge, De Soto and 
Chrysler, as New York regional 
service manager has been an- 
nounced by T. W. Moss, general 
service manager, Chrysler Motors 
service division. 

Under his management, the 
Cincinnati region has been for 
the past six months the first of 
the 15 service regions blanketing 
the United States. It has twice 
received the Manager’s Cup, 
awarded quarterly to the leading 
region by Moss. 


Studebaker Engine Wins 
Dept. of Commerce ATC 


SOUTH BEND.—Its Approved 
Type Certificate has just been is- 
sued by the United States bureau 
of air commerce to Waldo Water- 
man, designer and builder of the 
Waterman flying automobile, on a 


stock Studebaker six-cylinder mo- | 


tor used in the new type aircraft. 
Only two other motor car en- 
gines have been granted the offi- 
cial stamp of approval by the gov- 
ernment for use in aircraft, and 
both have a lower horsepower rat- 
ing than the Studebaker engine, 
according to official information. 


Old Taser | to Meet 
CHICAGO.—The Old Timers club, 
an organization of veterans in the 
automotive fields, has announced 
plans for a buffet supper at the 
Hotel Sherman here, Dec. 6. 
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Production of Cars, Trucks Hits 456,775 in July 


Seven Month Total Placed 
At 3,374,195 Units by U. S. 


into 438,834 units in the U. S. and 
17,941 in Canadian plants. This 
compares with 440,731 vehicles in 
the U. S. and 10,475 in Canada 
during July, 1936. Of the U.S. 
1937 total, 360,275 were cars and 


78,559 trucks, while the Canadian | 


plants turned out 12,513 cars and 
5,428 trucks. 

The U.S. figure represents 341,- 
089 cars for the domestic market 
and 19,186 for the foreign market. 

The July total compares with 


521,139 units turned out in June, 
1937, in the U. S. and Canada. Of 


this sum, U. S. plants produced | 


497,298 cars and trucks, while 
23,841 units were turned out in 
Canada. 


Va. Horn-Tooters 
Are Facing Fines 

RICHMOND, Va. (UTPS). 
—Richmond motorists who 
toot their horns impatient- 
ly, thereby creating an un- 
necessary disturbance, will 
be hailed into police court 
and fined unless they can 
prove they had a good rea- 
son for pressing down on 
the button. 

Chief Robert B. Jordan 
has warned the public that 
the police department will 
launch an anti-horn blow- 
ing campaign this week, ar- 
resting all drivers who blow 
horns without justification. 


For a fresh 








automotive viewpoint, 
read George M. Slocum’s “A Word in 
Fdgewise.” 





NSPA Sales Index Down 
In All Groups in July 


DETROIT.—Dropping from 154 
| to 131, automotive sales declined 


| 15 per cent in July, according to 


index of the National Standard 
Parts Assn. This is 6 per cent be- 
low July last year. Average 
monthly sales for the first seven 
months of 1937 were seven per 
cent ahead of the same ’36 period 
—from 135 to 145. 


Replacement parts shipped to| 
120. or} 


wholesalers registered 
about 6 per cent below June, 


which registered 128, and 6 per) 


cent below July of 1936. Average 
monthly sales for the first half of 
this year were 126, which is 4 per} 
cent ahead of the first seven 
months of last year, according to 
the NSPA index. 


Shop equipment and _ tools 
shipped to wholesalers in July fell 
to 145, 17 per cent under the June 
figure of 176. This is 1 per cent 
ahead of July last year. Average 
monthly sales for the first seven 
months of this year registered 
| 147, 6 per cent more than the first 
seven months of 1936, the associa- 
tion reports. 
| Original equipment shipped to 
| vehicle manufacturers in July 
dropped 28 per cent to 204. How- 
ever, this is 13 per cent ahead of 
July, 1936. Average monthly ship- 
| ments for the first seven months 
| registered 268 or 45 per cent 
| ahead of the first seven months of 
| last year. 





ONE Bull’s Eve... 
19 Misses 


That’s not marksmanship 
... that’s just a lucky shot! 


—— 
uct if he 
But 


enough. 


tries hard enough, 


any metallurgist can give you 
the steel exactly right for your prod- 


and often 


producing that steel — in 


° eer > 
quantity—ton after ton—hitting the bull’s 
eye, shipment after shipment, is not luck. 
It is expert steel-making as we apply it in 


our Controlled Steels. 
In these plain carbon steels for forging, 
forming, heat-treating and machining, all 


quality factors 


mined. 


are 
By a scie 


definitely pre-deter- 


ntific metallurgical con- 


trol that goes far beyond that of usual 
mill practice, every element of uncertainty 
that could possibly affect the steel’s action 


in service is rigidly eliminated. 


Working 


qualities and performance are kept con- 


sistently uniform, 


heat after heat. 


In Controlled Steels we have proved 
that those mysterious differences — those 


unfortunate 


2% ’ 
misses 


"—that increase your 


cost and jeopardize your product can be 
excluded in the steels you use. 


U-S-S Controlled 


Steels are not new. 


For the past three years their use has saved 
many manufacturers thousands of dollars 
of production costs. Why not let one of 
our metallurgists look over your manu- 
facturing process and prescribe Controlled 
Steel where it will do you the most good? 


U-S:S Controlled STEELS 


CARNEGIE- 


Columbia Steel Company, San Francisco, Pacific Coast Distributors 


Pittsburgh 


ILLINOIS STEEL 


Chicago 


CORPORATION 


United States Steel Products Company, New York, Export Distributors 


UNPPED “STATES SPE EL 
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Northern N. J. Dealers Foresee Prosperous Era 
Increased Sales tor 1937 GRASSNYD Wore 


| 
| 
| 


Indicating Bright Future | tr. 


NEWARK, N. J.—An optimistic 
outlook prevails among northern 
New Jersey dealers who, accord- 
ing to an Automotive Daily News 
survey, have recorded appreciable 
sales gains this year as compared 
to the corresponding months of 
1936, as well as experiencing 4 
definite “buying up” trend, a re- 
turn of used car sales to their 
proper proportionate position, and 
other indications heralding 4 
healthier era in the automotive 
sales field in this vicinity. 

Dealers in this vicinity are find- 
ing, for the first time in years, 


Stewart - Warner’s| 


Price Maintenance 
Program in Effect 


CHICAGO.—Signing of the 
Miller-Tydings act by President 
Roosevelt removes the last ob- 
stacle to effective enforcement of 
Stewart - Warner’s “South Wind 
Heater price maintenance pro- 
gram,” according to a bulletin 
issued to Stewart-Warner job- 
bers and dealers this week. The 
program is now applicable in 41 
states which at present have fair 
trade laws, the bulletin said. 

“As we interpret the law,” the} 
bulletin says, “a jobber, no mat-| 
ter where located, may not make | 
sales into any of the 41 protected 
states except at the standard) 
prices and discounts which are 
40 per cent from the established 
list price of $19.95 except in the 
states of California, Oregon, 
Washington, Arizona, Neva da, 
Utah, Idaho and Montana, and 40 
per cent from the established list 
price of $20.95 in the above men- 


tioned states. These prices and} 


discounts apply only to bona fide 
retailers and to established truck 
fleet operators who own six or 
more commercial vehicles, and 
who buy South Wind heaters for | 
use on commercial vehicles ex- 
clusively. 

“We feel that this program 
represents a pioneering step in 
the automotive trade. Stewart- 
Warner regards the _ reputable 
legitimate automotive and elec- 
trical jobber as the all-important | 
factor in distribution of automo- 
tive products. It is with this in| 
mind that we have set up this 
definite plan to protect the job- | 
bers who are handling South 
Wind heaters from unsound cut-| 
throat competition which destroys 
profits. 


results of salesmen’s efforts to| 
“sell up” justify the practice. Not | 





only is this true 
handling automobiles in different 
price levels, but also applies to 
deluxe equipment, accessory op- 
tions and general “plus sale” 
propositions, which affect the one- 
car line as well. It is reported con- 
sistently that the ratio of used 
cars against new cars has not in- 
creased in 1937 over 1936, halting 
a movement regarded uneasily for 
several years. 

A general ironing out of sales 
curves this year is commented on 
frequently by dealers here. Peaks 


|and depressions in a representa- 
tive dealership’s sales figures tend | 


now to level out through the 
months. While admitting that this 
is due largely to curtailed produc- 


tion in the spring, the feeling is|]| 
that this is not the whole reason, | |! 
and that the condition reflects) 
buying habits more favorable to| 


the dealer. 


Fisher Cadillac Corp. of New- 
reports new} 


ark and Montclair, 
car sales volume has increased “at 
least 15 per cent during the cur- 
rent selling season, as compared 
to last year,” and that used car 
volume has kept pace in about the 
same proportion. 

De Cozen Motor Co., Chrysler 


and Plymouth distributor here and | 


throughout the Oranges, reports a 
general increase in business for 
1937's first seven months of 40 per 
cent. 

A 100 per cent gain in new car 
volume so far this year over the 
similar period of 1936 has been 
the experience of Jensen & Bedell, 
Inc., Nash distributor of Eliza- 
beth, who credits the spurt to “ex- 
ceptional improvement”.in Lafay- 
ette and the smaller Nash from 
an appearance standpoint. 


Volume increases of around 35 


per cent are reported by Edward | 


A. Kammler, president, for Union 
County Buick Co., of Elizabeth 
and Westfield, 
used automobiles. 


| Diversion Called Bar 


To Fuel Tax Reduction 


TRENTON, N. J.— Continued 
diversion of motorists’ tax reve- 
nues to unrelated uses is prevent- 
ing a one-cent reduction in New 
Jersey’s gasoline tax, it was de- 
clared in a recent statement here 
by E. J. Leary, secretary of the 


|New Jersey Petroleum Industries 


committee. 

“During the past several years,” 
Leary pointed out, “gasoline tax 
collections have been increasing 
at the rate of about $1,000,000 a 


in dealerships |. 


|gram, which 


in both new and/| 


rose sharply and the quality of buy 


BEFORE THE USED CAR LOT of the Snyder Motor Co. 
pletely modernized, it looked like this (left). After the 
ers was enhanced greatly. 
ally high, as revealed in sales volume. The lot is brilliantly i 








(Pontiac), Klamath Falls, Ore., was com- 
lot was rehabilitated, as shown on the right, sales 
Attention value of the new lot is exception- 
lluminated at night. 





Tenn. Bus Riders 
May Mail En Route 

KNOXVILLE, Tenn.—For 
the convenience of those 
who forget to mail that let- 
ter, the Tennessee Public 
Service Co. has had a United 
States mailbox installed in 
the front of one of the buses 
it operates here. 

The bus, a 30-passenger 
Mack, stops to pick up mail 
and to deposit mail posted 
en route by its passengers. 





AC Names Hines, 
Merrell Regional | 
Sales Managers 


FLINT.—An expansion pro- 
includes the ap-| 
pointment of two new regional 
sales managers, was announced 
this week by Wilson S. Isher- 
wood, general sales manager. 

A new regional sales office has 
been set up in Philadelphia, and | 
will be.im .«harge.of John C.| 
Hines, formerly a regional sales | 
manager with headquarters in 
Flint. 

Hines has appointed Forrest F. | 
| Van Allen, formerly AC sales 
representative, to be office man- 
ager, and William F. Parker and 
George B. Thompson, to be zone! 
| managers. 
| The Flint region headquarters | 
have been transferred to Cleve-| 
land and Edward H. Merrell,| 
|formerly zone manager, has been | 
promoted to the position of re- 
gional sales manager here. 

David I. Barton and Donald W. | 
formerly sales repre-| 








MacLean, 
| sentatives, have been promoted | 
}to zone managerships in the! 
| Cleveland region, and Edward R.| 
| Mayville, for many years office | 
| manager, will continue as office | 
| manager in Cleveland. 

Another major appointment in| 
;}connection with the expansion} 
activity is that of Eugene B.| 


“Similarly, we expect to pro-| year. This year receipts will show} Powell of Los Angeles, who will 


tect the profits of many reputable |an increase of almost $2,000,000| come to Flint as a member 


of the | 


legitimate dealers handling the/ over 1936, according to estimates| general sales headquarters staff. | 
heaters, Failure of any retailer/of Joseph L. McLaughlin, chief) Frederick E. Cox and Ernest E.| 


to adhere to the proper prices | of the state motor fuel tax di-| Chapin, 


formerly sales. repre-| 


will result in prosecution. Printed | vision. Thus, gasoline tax revenue | sentatives in the Pacific coast re-| 


on the side of each heater carton} to the state this year will stand | gion, 


have been promoted to| 


is a statement covering the pro-|at approximately $5,000,000 above | zone managerships in that re-| 


gram.” 


DIVISION OF BORG-WARNER CORPORATION Jf 


| 1934. 


| gion. 


Y 


| Sightseeing trip, they will embark 


19 States Rep 


resented 


In Chrysler’s ‘100’ Club 


DETROIT.—Nineteen states 
and the District of Columbia are} 
represented in the list of mem-| 
bers of the Chrysler 100 Club just | 
compiled by the Chrysler division | 
of Chrysler Corp. This list com-| 
prises the 100 salesmen who sold 
the largest number of Chrysler! 
cars in the period from July 1,; 
1936 to June 30, 1937. 


New York state naturally had/| 


| the largest representation in the 
| list, with 27 names, followed by} 
| Illinois with 14 and California 


with 10. Colorado, one of the} 
smallest states in population, has| 
two men on the roster. | 

Twenty-three of the men listed | 
have made the club for the third} 
successive time, or as many times| 
as has been possible. They are: G. | 
S. Allen, Chicago; O. V. Bing, Oak | 
Park, Ill.; T. C. Black, Bayonne, | 
N. J.; P. E. Buckey, Baltimore; 
J. A. Costello, Mount Vernon, N. | 
Y.; N. P. Hadden, Lexington, Ky.; | 
L. B. Hannah, Seattle; M. S. Har- | 
ris, Chicago; C. M. Humphrey, 
Cleveland; W. Kaiserman, Phila- | 
delphia; J. S. Lawson, Long Island | 
City; N. Meyer, Newark; W. A.| 
Murdock, Philadelphia; W. C. Mc- | 
Gary, Denver; P. J. Namma, Se-| 
attle; C. A. Pemberton, Fort 
Worth; G. Ray, Hutchinson, Kan.; 
W. A. Turner, Baltimore; W. A. 
Umlauf, Chicago; P. J. VanNos-| 
trand, Oakland, Calif.; H. A. Web- 
ber, Erie, Pa.; and D. Wright, Los| 
Angeles. 

The entire 100 men will be 
guests of the Chrysler division at 
a two-day lake trip starting Sept. 
7. Assembling in Detroit the)! 
morning of that day for a short} 


on the steamship South American 
at 3:30 p. m. An entertainment 
program staged by professionals 
will feature the first evening out. 
The boat will stop at Sarnia in the 
late evening to discharge the en- 
tertainers and a group of Chrys- 
ler department heads who will be 
special guests from Detroit to that 
point. 

J. W. Frazer, vice-president in 
charge of sales of the Chrysler| 
division, will present club pins 
and citations during the trip. Men 
who have made the club for the! 
first time will receive a “100 Club” | 
pin. Those making it twice will| 
get a pin with a single diamond 


if 





|Simmons Construction Co. 
| been awarded the general contract 


the 


| well 


and those who have three years 
to their credit will have two dia- 
monds in their pins. 

The boat will dock in Chicago 
Thursday morning, Sept. 9, and 
the party will disband there. 

J. J. Downey, assistant director 
of advertising of the Chrysler 
division, is in general charge of 
the entertainment. 


Distribution Set 


For New Hupps; 
Orders Pile Up 


DETROIT.—Distribution for the 
new 1938 Hupmobiles now covers 
entire United States with 
sales outlets in all _ principal 
cities, according to W. A. Mac- 
Donald, vice-president and di- 
rector of sales. Distributors and 
dealers have been appointed 
under the company’s new fran- 
chise which provides exclusive 
territories and protected sales. 

Actual orders for immediate 
delivery of the new cars are al- 
ready sufficient to maintain 
steady production at the Detroit 
factory until November, MacDon- 


|ald disclosed, while requirements 


specified by distributors now are 
in excess of the factory’s 


profitable production minimum 


| for the next 12 months. 


“We believe Hupp’s experience 
with its new franchise to be 
unique,” MacDonald said. “These 
orders have been placed by 


|dealers and distributors many of 


whom have not seen the new 
Hupmobiles and who have only a 
general idea of their price range. 

“The entire distributor  or- 
ganization has been rebuilt and 
set up in less than a month by 13 
regional representatives sent out 
by the factory.” 

Deliveries to dealers and dis- 
tributors will begin soon after the 
start of production, scheduled for 


| the first part of next week. 


Contract Awarded 
for New IHC Plant 


INDIANAPOLIS.— The J. L. 
has 


for erection of the new $4,000,000 
truck engine plant of the Inter- 
national Harvester Co. in south- 
east Indianapolis. The contractor 
will begin work immediately on 
the central manufacturing build- 


| ings. 


GENTLE, 


| months. 


It is estimated that between 200 


|} and 300 men will be given work 


on the project, lasting about four 
The contract calls for 


completion of the principal manu- 


POSITIVE ACTION 


| 
| 


facturing buildings by Dec. 15. 


Service Manual Issued 


PHILADELPHIA. — Transitone 
Automobile Radio Corp. has just 
issued its 1937 Service Manual on 


|Philco auto radio, a volume of 112 


|pages for 


auto radio service men. 
The book contains schematic dia- 
grams, base views, parts lists, major 
changes, adjustments and_ general 
information on every Phileco auto 
radio ever produced. 
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Patman Law is Still Untried in Automotive Field 


No Rulings Yet on Act’s 
A pplication to Motordom 


(Continued from Page 1) 


which acts as a court in enforce- | 
ment of the act has considered 
scores of complaints concerning | 
other industries ranging from | 
toilet tissue to road equipment | 
machinery but almost without ex- | 
ception have dismissed the com- 
plaints. 

The act is designed to supple- 
ment existing laws against illegal 
restraints and monopolies. Its full 
intent is disclosed in section 2, 
which makes it unlawful “for any 
person engaged in commerce in 
the course of such commerce 
either directly or indirectly to 


|} are 


of federal under the 
act. 

Dealers’ spokesmen here are as 
much interested in the recently 
signed Tydings-Miller act as they 
in the Robinson-Patman. 
This act, which slid through as a 
rider to the imperative district of 
Columbia tax bill and because of 
this was signed by President 


regulation 


Roosevelt under protest, legalizes | 


price maintenance agreements be- 


1 
tween manufacturers and dealers. 


This was pushed through at the 
behest of the whiskey distillers 


who fear price cutting and boot- | 
legging in the whiskey now reach- | 


ing the age of four years, but it 
applies to innumerable other com- 
modities including automotive. 
Motor vehicle dealers see in the 
Tydings-Miller act a _ possible 
avenue to solution of the used 
car problem. Until now manufac- 


{turers have held aloof from par- 
appraisal | 


ticipating in used car 
bureaus in the fear such activity 
would be called illegal. Now, how- 
ever, dealers say the car makers 
could do so under the protection 
of the new law. 


Prise Used Car Stocks, 


Sales Decrease in July 


SAN FRANCISCO.—Both used,of June stood at 2,936 units, 
| car inventories and sales dropped | valued at $991,421, or $337 per car, 
|} considerably here in July, while | dropped at the end of July to 
average valuation per car in-| 2,403 units, valued at $880,881, or 
| creased, according to the monthly | $366 per car. These figures com- 
| survey of the Motor Car Dealers’ | pare with the 2,366 units sold in 
| Assn. of San Francisco. | July last year, valued at $813,123, 
Sales in July reached 2,095| OF $344 per car. 

|}units, valued at $632,706, or $302| Percentage of loss on _ sales 
|per car, against 2,416 units in| price at the end of July had 
| June, valued at $680,415, or $281 | jumped to 21.19 per cent, against 
per car. | 19/92 at the end of June, and 19.03 

Inventories, which at the end| at the end of July last year. 


Here is another important model in the New International line that means OPPORTUNITY for you. 


* Get into the truck business with INTERNATIONA L—cash in on the wide acceptance of al] the New 
™ Internationals by truck users. Ask the nearby branch for complete information on this franchise. 


Dealers 


discriminate in price between dif- 
ferent purchasers of commodities 
of like grade and quality where 
either or any of the purchases in- 
volved in such discrimination are 
in interstate commerce where the 
effect of such discrimination may 
be substantially to lessen compe- 
tition or tend to create a monop- 
oly in any line of commerce or 
to injure, destroy or prevent com- 
petition with any person who 
either grants or knowingly re- 
ceives the benefit of such dis- 
crimination or with customers of 
either of them. 
Illegality is Feared 


Then follows the galaxy of | 
“provideds” which will play stel- | 
lar roles in interminable adjudi- 
cation of the law the federal 
trade commission hews to the line 
that the sole purpose of the act | 
is to stop unfair price discrimi- | 
nation. Whether the sliding scale 
of discounts to dealers based on 
sales volume that has been prac- 
ticed in the distribution of motor | 
vehicles comes under this heading | 
has yet to be proved. Washington | 
is informed that the sliding scale | 
system is being abandoned be-| 
cause of apprehension in the in-| 
dustry that it might be adjudged 
illegal at the federal trade com- 
mission. However, it was stated 
informally that if the sliding scale 
were available to all dealers with- 
out discrimination it might be 
successfully argued to be legal. 

A similar test awaits the prac- | 
tice of discounts to fleet pur- 
chasers. These have varied ac- 
cording to the number of vehicles 
involved and the expectation is 
that the commission will hold that 
the buyer of a little fleet shall be 
quoted the same unit prices as | 
the big fellow taking into con- | 
sideration a difference in the sales | 
overhead involved; this seems to 
be taken care of in the “provided” | 
which says “nothing herein con- | 
tained shall prevent differentials 
which make only due allowances 
for differences in the cost of 
manufacture, sale or delivery re- 
sulting from the differing methods 
or quantities in which such com- 
modities are to such purchasers 
sold or delivered.” 


Complaint Outlined 


Typical of the cases indirectly 
related to the automotive in- 
dustry in which the commission 
has found no ground for prose- 
cution was this complaint about 
gasoline selling: The operator of 
a filling station complained that 
a number of oil companies sell 
ethyl and regular gasoline (but 
no third-grade gasoline) to 100 
per cent accounts. Those handling 
one company’s gasoline (exclu- 
sively) at 4 cents per gallon un- 
der the published retail prices 
and to those known as split ac- 
counts (handling more than one 
company’s gasoline) at 3 cents 
under the listed price. This case 
was thrown out because of the 
intrastate character of the trans- 
actions. 

Many other cases were closed 
because they patently involved 
intrastate commerce only but the 
situation might be different with 
motor vehicles. Virtually all com- 
merce which except within 
Michigan is obviously interstate 
and therefore within the purview 





Another New Truck 
in the New International line. 


The Cab-Over-Engine Model D-300 


@ As in the other models in the New International line, this 
new Cab-Over-Engine International is new in construction as 
well as in design. It offers a new standard in performance as 
well as in appearance. 

This new Cab-Over-Engine International is by no means 
just a converted conventional truck. While we call it “cab-over- 
engine” it is more than that; the engine is under the seat, which 
means still more practical design.There is a maximum of extra- 
load space, with perfected load distribution on front and rear 
axles and all four wheels. There is greater operating economy. 
The engine is completely accessible. The new cab provides per- 
fect ventilation, greater comfort for the driver, and increased 
visibility. New steering construction and the shorter wheelbase 
provide greatest handling ease, and new hydraulic brakes pro- 
vide maximum braking efficiency. 

Here is the ideal low-price truck in the 1'%-ton field for 
today’s crowded traffic. A new truck from the ground up. All- 
truck like every other International. 


INTERNATIONAL HARVESTER COMPANY 


(INCORPORATED) 


ALL OVER THE UNITED STATES 


DEMONSTRATION 
TIME! 


For the New International 
Cab-Over-Engine Truck 


Ride and drive the new International Model 
D-300 in congested traffic. Prove to yourself 
that this International is far ahead of the 
entire cab-over-engine truck field. It’s really 
seat-over-engine, and that’s better yet. 

Call the nearest Company-owned branch 
or International dealer for a demonstra- 
tion. No obligation! 


Harvester Building Chicago, Illinois 


INTERNATIONAL TRUCKS 
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Total of U.S. Job-Seekers Sinks to New Low Point 


Ten-Month Decline Leaves 


Under 5,000,000 Registered 


‘Pontiac Pointers’ Stressing 


Importance of Lubrication’ 


PONTIAC. — 
division heads of Pontiac Motors/that C. P. 
are stressing the importance of/ manager, 
lubrication and car maintenance|ings will be increased next year 
for safe driving to all Pontiac/to 12, or a mailing each month. 
car owners by means of a series 
of eight seasonal folders called} gestions about proper lubrication 
“Pontiac Pointers.” The cam-/at the 1,000 and 2,000 mile in- 
paign is by direct mail, going) spections and a letter from H. J. 
directly to car owners of current! Klingler, general manager. ‘This 
models as well as to owners of| is sent out to the purchasers of 
all cars back to the 1934 series. | new cars. 

To date over 500,000 mailings; The rest of the mailing pieces, 
have been made, and additions to| some of which are eight and 10 
the list are -recorded as quickly| pages long, contains suggestions 
as the dealers report current) for car maintenance. They are 
sales of new cars or sales of Pon-| seasonal in character and point 
tiacs from their used car stock.|out the importance of having 
Dealers and owners have ac-| brakes, lights, steering and tires 


Sales and service | cepted the program to the extent | 
Simpson, general sales 


advises that the mail-| 


The first mailing contains sug- | 


| checked for safety. The vacation | 


| and midsummer number gives | 
| helpful suggestions for a vaca- 
tion trip and includes a complete 
list of the game fishing laws of 
each state. 

Each booklet relates an ap- 
propriate story befitting the sea- 
|son, and brings out the reasons 
for the lubrication and service 
| suggestions that are made. The | 

factory sales organization points | 
out that the mailings, because of | 
their direct factory to owner | 
feature, are developing unusual | 


| goodwill and interest on the part 


of car owners. 


Will Double Output 


NEW BRUNSWICK, N. J.—Ground 
was broken here Monday for a 
$400,000 addition to the Ferodo and 
Asbestos, Inc., plant, which will 
more than double its capacity out- | 
put in molded and woven fric- 
tional materials. 


| job-seekers 


| job-seekers 


WASHINGTON.—A steady ten- 
month decline in the number of 
registered with the 
| United States Employment Serv- 
ice has left less than 5,000,000 
jobless now registered, Frances 
Perkins, secretary of labor, an- 
nounced this week. 

The decline continued through 
July, bringing the total for that 
month to the lowest point for any 
time since the establishment of 
the service. 

“There were 4,938,998 active 
registered with the 
offices July 31, 1.5 per cent less 


| than at the end of June, and 26.7) 


per cent fewer than in July, 
1936,” Secretary Perkins stated. 
“Actually, there were 


COLOR-IN-ACTION 


Stops the Used Car Buyers 


September—used car liquidation time! Buyers are starting to cir- 
culate. You’ve got to stop ’em if you want to sell ’em. The color 
and action of these pennants will do it. A fraction of the profit of 
the first car sold will pay for completely dressing up your lot. 
A riot of color brings a riot of sales—order plenty of these. 


Five Colors: Purple, Green, Orange, Blue and White 
Pictured at the left is the biggest bargain ever offered in 


pennants. 
blue, 


white. 


Five bright shiny colors—purple, green, orange, 
Heavy cambric material—made to withstand 


heavy weather. Sewed on 32 ft. rope span—15x18 in. each. 
And offered for a limited time—at an amazingly low price. 


PRINTED WORDS THAT SELL! 


N D-3067 FISHTAIL TYPE PENNANTS 
$49 Three different home-hitting selling mes- 
sages tie into your used car campaign. 10 
. = mate pennants sewed on 32 ft. of stout rope. Size 
$2.45 singly 15x18 inches. Colors: Blue, Red, White. 


FLOOD LAMP 


New type. Gives twice the 


: C 
=a 4 4 Each 


6 or More Strings 


$1.25 Single Strings 
ND-3011 


GIANT SIZE PENNANTS 


18x30 in. size—same five colors 


as above—on 32 ft. 
super 
pennant 
any weather. 
to be seen. UD-3071. 
6 or More Strings; 


A 


TELL ’EM to 


Made up of 4 different messages that tie in 
with any used car campaign. 10 pennants 
sewed on 32 ft. of stout rope. Size 15x18 
inches each. Colors: Yellow, Blue, White: 


rope span. 


$190 


Each 
$2.45 singly 


heavy-duty 
that defies 
Bound 


SELL ’EM 


UD-531 


$1.95 


6 or more 
strings 
$2.20 singly 


PRINT YOUR OWN SIGNS 


Write your own signs on windows, posters. 
No paints to mix—no brushes to clean. 


500 WATT SIZE 
15 In. Diameter 
UD-2815 


$4 20 


Shipp. Wt. 8 Lbs. 


light at half the cost! Turns 
night into day. Greater beam 
spread. Universal mounting. 
Underwriter approved. 16 
gauge sheet aluminum. “Lu- 
minous processed” interior. 

1000 WATT SIZE 


18 In. Diameter 
UD-2816 


$4 7° 


Shipp. Wt. 12 Lbs. 


Waterproof till wiped off. Colors: 
Red, Yellow, 2 sizes of White. 
Order NOW—save cost of artist 


painted signs. 
50c 


a Box Singly 
Prepaid 
Remittance to 
Accompany 
Order 


Box of 4 
ND-2132 


45c 


a Box in Lots 
of 6 or More 


2% CASH DISCOUNT IF REMITTANCE ACCOMPANIES ORDER--SAVE COLLECTION AND MONEY ORDER CHARGES—MERCHANDISE F. O. B. DETROIT 


W. Lafayette at 10th e SALES EQUIPMENT COMPANY e Detroit, Michigan 





| 


some 1,-| 


| Seasonal 
|in previous 


| 800,000 fewer people seeking work 


through the employment service 
in July than there were a year 
earlier and 2,620,000 fewer than 
two years ago.” 

During July the employment 
offices made 341,353 placements, 
of which 207,588 were in jobs with 
private employers. The number 
of private jobs filled represented 
a gain of 76 per cent over the 
number reported in July, 1936. 

The active file of less than 5,- 
000,000 compares the _ secretary 
said, with a peak active file of 
9,312,517 reported in March, 1936, 
|following a period of intensive 
placement activity in connection 
with the WPA program. 

The decline in the active file 
during July ran counter to the 
movement experienced 
years, when in- 


|creases were noted. Decline last 


|}month was 


general throughout 
the country, except the east north 


| central region, where an increase 


|} month, 


of 1 per cent occurred. 

Despite the decline in the total 
list of registered job hunters, 
there were 295,219 new appli- 
cants for registration during the 
largely reflecting the de- 
mands of young persons just out 
of school in search of work. 

The number of new registrants 
was 12.6 per cent smaller than 
the volume in June and 25.6 per 
cent below July, 1936. The July 


|volume of new registrants was 
|the second highest in this calen- 
| dar year, being surpassed only by 
| that of June. 


Buick F Field Men 


To Hear Knudsen 


| Buick 
| Managers, 
| special 
| Motors of Canada, will attend the 
| session. 


| nual 





At Yearly Meeting 


FLINT. — William S. Knudsen, 
president of General Motors Corp., 


| will be principal speaker at the 
|} annual meeting of the nationwide 


organization here 
next Wednesday. More than 250 
representatives, including 
zone and assistant zone 
distributors, and a 
delegation from General 


Buick field 


regional, 


Knudsen will speak at the an- 
banquet Wednesday eve- 
ning, sharing the program with 
Harlow H. Curtice, Buick presi- 
dent. 

The day will be devoted to 
business sessions of the field sales 
organization, which will be under 
the direction of W. F. Hufstader, 
general sales manager. In ad- 
dition to the distributor or- 
ganization, a number of GM of- 
ficials and members of the Buick 
manufacturing staff, headed by 
O. W. Young, general manufac- 
turing manager, will attend the 
session. 


St. Paul Car Salesmen 


Settle 8-Week Strike 


ST. PAUL, Minn. — Remaining 
automobile salesmen on strike in 
St. Paul this week returned to 
work under terms of an agree- 
ment just reached by representa- 
tives of the dealers and salesmen. 

Basis for the settlement is a 
three-fold agreement providing 
employes shall have the right to 
join any organization of their 
own choosing and bargain collec- 
tively; employers agree to recog- 
nize representatives of local union 
No. 1072 in the presentation of 
grievances and employers agree 
to continue in employment all 
salesmen who were employes on 
July 12, when the strike started, 
without discrimination. 

The strike continues in Minne- 
apolis, where all the dealers’ 
salesrooms remain under police 
guard. 





the 
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Truck Exhibitors Assigned 


th Dimension 


The News of Automotive Advertising 


Ey Pete Wemhofi 


Named 


Storrs J. Case has been 
pointed director of 
and sales promotion for Graham- 

Paige, effective 
immediately, ac- 
cording to Rob- 
ert C. Graham, 
executive vice- | 
president. 

R. B. Blan- 


ap- 
advertising | 


Storrs J. Case 


chard, who has 
been acting ad- 
vertising man- 
ager past year, 
was named sales 
promotion man- 
ager, for which 
he has had 14 
years experience in automobile 
sales and advertising. C 

Case has had varied experience 
in automobile merchandising, ad- 
vertising, and sales promotion. 
From 1923 to 1927, he was a re- 
tail salesman in Detroit. In 1928, 
after previous experience in an 
advertising agency, he became ad 
manager for a drug chain in De- | 
troit, and the following year | 
joined the sales promotion de- 
partment of Oakland-Pontiac. He 
was identified with sales promo- 
tion activities with the former 
B. O. P. sales company and later 
with Pontiac. 

In 1934, Case joined Nash as 
sales promotion manager, and in| 
1936 he was named eastern sales 
manager for Nash, later becom- 
ing southern sales manager. 


Ladies 

“Ladies Day” has invaded the 
automobile field. 

Following more than 500 re-| 
quests from housewives in the) 
Detroit area, Graham-Paige has 
set aside Wednesdays as “Ladies’ 
Days” at the plant for the next) 
four weeks. Requests were made 
to Patty Jean, the “Graham 
Health Girl,” and groups of 100) 
housewives will be taken on 4a) 
tour of the Graham plant for the 
next month. 

Welcome to the plant will be 
issued by C. W. Matheson, vice- 
president of Graham, who will 
tell the women about the cor- 
poration’s history. Guides will 
then take charge of the factory 
tour, after which there'll be re-| 
freshments in the administration | 
building followed by a demon- | 
stration of the Patty Jean exer- 
cises given by 3 Graham girls. 


Sleet 


Increased ad campaign for 
Sleet-Master, covering magazines 
and radio, gets under way the| 
first week in October, considerably 
earlier than last year. Earlier 
start designed to get motorists 
ready for buying windshield wip- 
ers at the same time they begin 
thinking about winter oils, anti- 
freeze, etc. 

National magazine copy will ap- 
pear at weekly intervals during 
October, November and December 
in Life, Collier’s and Saturday 
Evening Post. In addition, news 
broadcasts on 33 radio stations in 


R. B. Blanchard | 


| 





Automotive 
On the Air 


(All Time, Eastern Daylight Saving) 


CHRYSLER—Thorsday, 9:00 p.m., CBS. 
Majer Bowes’ Amateur Hour. 

FORD—Tuesday, 9:00 p.m., CBS. 

‘Watch the Fun Go By.’’—with Al Pearce. 
Sunday, 9:00 p.m., CBS. 
‘Universal Rhythm,”’ Frank Crumit. 

PACKARB—Toesday, 930 p.m., NBC ( ed.) 
“‘Paekard Hour.’’ 

PONTIAC—Monday, 42700 
p.m., CBS. ‘ 
“News Through a Woman's Eyes.” 5‘ 

: 





Wednesday, Friday, 


| promoted 


| quarters in Philadelphia. 
| who formerly was in charge of 


| Bingham Lee 


the sleetbelt will get under way 
Oct. 2. Campaign handled by 
Schwab and Beatty, Inc., New 


| York. 


Selling 


Following have been appointed 


to New York sales staff of Look: 
Harry Hayden, 
Cosmopolitan, 
Dessau of Cosmopolitan, 
John Morrissy of Country Home, 
and Robert Kennedy, 
Physical Culture. 


formerly with 
Alvin H. 
a 


Detroit; 


recently of 


Chicago selling personnel will 


consist of Tod Reed, ex-ad man- 
ager of General Household Utili- 
ties Co.; 
Housekeeping, 
Robert 


Comer Winters of Good 
Chicago; and 
McDonald, of Charles 


Daniel Frey Co. 


Advanced 
Herbert M. Faust, manager of 


| Curtis Pub. Co’s New York of- 


fice for several years, has been 
to advertising man- 
ager of the company, with head- 
Faust, 
Detroit office, will 


the Curtis 


| have charge of advertising for 


the Saturday Evening Post, 
Ladies’ Home Journal and Coun- 


| try Gentleman. 


| Light 


Reports from British Columbia 


| reveal extensive advertising cam- 


paigns being conducted there on 
lighter cars. 

Newspapers and billboards are 
being utilized for Willys, distrib- 
uted in the Canadian province by 
Meredith Motors, The Austin line 
is featured in a campaign in daily 
papers by Fred Deeley, Ltd., dis- 
tributors, while the Standard Mo- 
tor Car Co., Ltd., England, is us- 
ing both weeklies and dailies to 
feature Standard cars, for which 
Motors, Ltd., is 
distributor for B. C. 


Chatter 

Hal Keeling, vice-president of 
Sidener, Van Riper & Keeling 
agency, Indianapolis, resigns to 
open own agency Sept. 1, under 
name of Keeling & Co... . Wil- 
liam W. Garrison, vice-president 


|of McJunkin Advertising Co. for 


several years, opens own agency 
under name of W. W. Garrison & 
Co., Chicago; H. P. Falvey is 
vice-president of new agency. . 
Newspaper Advertising Executives 
Assn. will hold fall conference at 
Medinah Club, Chicago, on Oct. 
18-19. 


‘Finance Official 


Tells ‘Story Back 
Of Wis. Car Law’ 


CHICAGO.—One interesting 
story behind the recently enacted 
Wisconsin regulatory law so far 
as it concerns finance company 
operations is told by John R. 
Walker, executive vice-president 
of the National Assn. of Sales 
Finance Companies, in an article 
appearing over his signature in 
the current issue of Time-Sales 
Financing, official publication of 
the association. 

It seems as if the act was con- 
ceived because of irritation caused 
to a friend of a state legislator in 
connection with a certain deal he 
made. To quote Walker: 

“Sen. Ingram, who is in charge 
of the enforcement of the Wis- 
consin law to _ regulate sales 
finance companies, is authority 
for the statement that this regu- 
latory act was adopted because a 
friend of an influential member 
of the legislature, who paid his 
installment contract in full the 
day following its purchase by a 


finance company, was charged 
$37.50 for the one day’s accom- 
modation.” 

While conceding that “this par- 
ticular transaction no doubt in- 
volved a ‘dealer pack,’” Walker 
adds that “the incident illustrates 
the purchaser’s reaction to a pre- 
payment allowance which is ob- 
viously inadequate.” 

Discussing a proposed plan 
providing for a minimum charge 
of $10 per new car and $15 per 
used car, Walker contends that it 
presents a number of objections. 


“For one thing, it is difficult to 


justify a higher minimum finance | 


charge on a used car deal than on 
a new car deal, seeing that the 
average new car deal is $580 and 
the average used car deal $258, 
and the used car 
person of materially smaller 
come than the new car 
chaser,” he states. 


in- 
pur- 


Convention Date Set 
CHICAGO.—The National Lubri- 


eating Grease Institute will hold its | 


fifth annual convention here Oct. 4 
and 5, at the Blackstone hotel. 


REVOLUTION is sweeping the 
farms of America. 
making farm families better cus- 


tomers for modern motor cars and trucks. 


Not so long ago farming was a hit-or-miss 


job for hands and horses. 


power operation .. . 


modern machinery and high-speed, 


cost methods. 


In the revolution from horse to power, 


Capper’s Farmer has played a major role. 


| Thursday 
First choice went to the Ford | 


purchaser a 


| Federal, 





| position 


Space for 


CHICAGO. 
hibitors were 
square feet 
which will 


- Motor truck ex- 

assigned 36,000 
for their exhibit, 
be a feature of the 
38th annual Chicago automobile 
show, Nov. 6 to 13, at the Inter- 
national amphitheatre, at the 
drawing for space 
at the Congress hotel. 


Motor Co., which was allotted 
more than 5,000 square feet. 
Chevrolet and Dodge, which had 


{second and third choices respec- 


tively, contracted for an equal 
amount of space. Others partici- | 
pating in the drawing were the| 
American Bantam, Diamond T, 
Plymouth, Studebaker, 
Terraplane, White and Willys. 
The trucks will be assembled in | 


an attractive display which will | 


occupy the entire lower floor of 
the south wing of the huge ex- 
building, the same as 


allotments | 


15 


Chicago Show 


heretofore. Additional space was 
|}made available by the elimina- 
tion of the lane of accessories in 
|this department. 

Present at the drawing were 
representatives of the various fac- 
tories assigned space who were 
united in the opinion that the 
truck display this year will over- 
| Shadow all previous expositions 
of the kind. 

Acting for the Chicago Automo- 
bile Trade Assn. under whose au- 
|spices the show is held annually 
| were president Harry T. Hollings- 
|head, Samuel L. Davis, chairman 
| of the show committee, and Al C. 
Faeh, exposition and association 
manager. 

Faeh announced that space for 
| the home trailer exhibit to occupy 
the north wing of the lower floor 
is now at a premium. Passenger 
cars will occupy the north and 
south wings ¢ of the second floor. 





ons and 
daughters of the 
new revolution 


methods, new 


And it is 


Today it is a 


with modern tractors, 
It has become 


low- 


farm families. 


can, Capper’s 


of modern farming.. 


crops increases... 


and work of more than a million, 


equipment and new ideas, 


has spread the essential, practical knowledge 


. rapidly and accurately. 


As the demand for lower costs and better 


the importance of 


Capper’s Farmer grows even greater. 


an integral part in the life 
modern, 
And, as no other medium 


Farmer carries your adver- 


tising to these true sons and daughters of 


the great Agricultural Revolution. 


Farmers have had to un/earn old ways and 


‘ = ’ 
arn new ways, almost overnight. Capper s 


Farmer, with factual, field reports on new 


They are your finest motor car and truck 


prospects today. 


DYNAMIC COUNSELOR TO 1,080,000 MODERN FARMS 





(Continued 


new board is made up as follows: 

President, Frank G. Revoir, 
(Hudson-Terraplane) ; 
president, George A. Fonda (Pack- 
ard); second vice-president, Clel- 
lan S. lan 8. Forsythe Dodge and Plym- 


Graham Is Set 
To Build ’37 Cars 


For Some Time 


DETROIT.—Graham’s fall plans 
call for continued “full speed” ac- 
tivity on the 1937 models, since 
the program for 1938 will not be 
revealed until late in October, ac- 
cording to F. R. Valpey, vice- 
president and general sales man- 
ager. 

“We are still building 1937 cars 
and will continue to do so for 
some time,” Valpey said. 

At the time the assembly line 
“breaks,” an estimated 21,318 
units will have been manufac- 
tured. Of these 41 per cent will 
be Superchargers, an_ increase 
from 28.63 per cent Supercharg- 
ers in 1936, and 6.5 per cent 
Superchargers in 1935, he said. 


The 1937 model-year production | 


represents an increase in total 
units of 10.9 per cent over 1936 
model year production, and 1936 
was 4.3 per cent ahead of 1935. 


A fool 


and his money 


There will always be plenty of | 
fools with money to spend, but 
each year it’s apt to be a different 
lot of fools, That’s why I would 
rather get out a magazine for peo- 
ple of brains and earning power. 
I see the point of advertising many | 


products in magazines which ap-| 


peal to the average person. But if 
the product can be afforded only 
by people of good income—as for 
example, a car above the $1,200 
range, or a bottled-in-bond whis- 
key—from my viewpoint it seems 
absurd to pay for mass circula- 
tion. 

I don’t claim that THE DIGEST 
reaches all of the half million 
people with incomes above $5,000, 
but I do insist that its readers 
are the sort most likely to be 
well paid. It is edited for able, 
busy men and women. Able, busy 
people are the ones who earn top 
incomes. 
read THE DIGEST. 

THE DIGEST, it seems to me, is 
a natural for an advertiser who 
knows that only about half a 
million families have money 
enough to buy what he sells. 


ALBERT SHAW, Jr. 


PUBLISHER OF 
view oF | Revi ws igi 
233 Fourth Avenue 


New York City 


first vice-| 


Half a million families | 
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Contract Protection is Given Syracuse Dealers 
Assn. Board Will Hear 


Cancellation Complaints 


from Page 1) 
outh); secretary-treasurer, Wash- 
ington E. Farris (Willys); LeRoy 


yr);Herbert A. Dunn (Chevrolet) ; 


and Plymouth); Solomon Spector 
(Cadillac, LaSalle and Oldsmo- 
bile); Hiram Weisberg (Onondaga 
|Auto Supply Co.); Gerald F. 
Strickland (Pontiac), and Richard 
N. Wright (Nash-LaFayette). 
The Syracuse association is 
making progress in its attempt to 
eliminate from the local market, 
as far as possible, all used cars 
that are in poor mechanical con- 
dition. A broad educational cam- 
paign is being carried on through 
newspaper advertisements 
posters to induce people to pur- 
chase only used cars bearing the 


a guarantee that a car has been 
reconditioned and is in thoroughly 
safe driving condition. While this 
movement has only just started, 
Mr. Revoir declared that, to a 


‘association are sending rickety 
ears to the junk pile. Eventually 
this “safe car” campaign is ex- 
pected to result in more stringent 
measures, as outlined in the Auto- 
motive Daily News of June 5. 
The “awakening” of the Syra- 
cuse Automobile Dealers Assn., 
now a membership instead of a} 
stock ownership corporation, is| 
| reflected in the fact that the num- | 
| ber of members has been practi- 
cally doubled, to more than 50, in-| 
cluding several Onondaga County 
dealers outside the city of Syra- 
cuse. Apparently, dealers and dis- 
| tributors are closer together, in 
| co-operative efforts, than ever 
| before. 
The association will 


| 





stage its 


|} annual automobile show at the} 


State Armory in Syracuse in No-| 
vember. Details of a new set-up | 
for the show are now being 
worked out by a special commit- 
tee of the association. 


Space Going Fast 
CHICAGO. — An 


equipment 
| hibit, larger than either of the two 
| preceding ones, is indicated by ad- 
vance reservations of space for the 
| 1937 Equipment Trade Exhibit be- 
ing conducted by the National Oil 
| Marketers Assn. in connection with 
| its annual convention at the Stevens | 
hotel here Oct. 12-14, according to 
Paul E. WHadlick, secretary of the| 
| | organization. 


cncndalieaniiaieieatiaiieseiien 

ADN’s editorials present an au- 
thentic interpretation of news vital 
to the industry. 


Casper (Ford and Lincoln Zeph-| 


Jerome B. Rusterholtz (Chrysler | 


and | 


seal of the association. The seal is | 


gratifying extent, members of the) 


ex- | 








supplied. 


Coming 


AUGUST 


27-Sept. 11—Toronto. Canadian National Ex- 
position Motor Show. 





SEPTEMBER 


15-17—Akron. SAE Section Regional Tractor 
Meeting. 
i—Chicago. SAE Section 
Transportation Meeting. 
30-Oct. i—Tulsa, Okla. SAE Fuels and La- 
bricants Regional Meeting. 


29-Oct. Regional 


OCTOBER 


7- 9—Los Angeles, Ambassador Hotel, SAE 
National Aircraft Production Meeting. 

7-17—Paris. Automobile Salon. 

14-23—London, Automobile Exposition. 

18-20—Chicago. National Assn. of Tire Deal- 
ers, Inc. 

27-Nov. 3—New Automobile 
Show. 


York. National 





27-Nov. 3—Toledo. Automobile Show. 
28—New York, Commodore Hotel. 

nual Dinner. 

28-Nov. 8—Milan, Italy. 
bile Salon. 

30-Nov. 6—Boston. Automobile Show. 

| 30-Nov 7—Los Angeles. Automobile Show. 

| 30-Nov. 7—San Francisco. Automobile Show. 

| 31-Nov. 6—Cincinnati. Automobile Show. 


SAB An- 


International Automo- | 


NOVEMBER 


1- 7—Youngstown, 0. Automobile Show. 
4-13—London. Commercial Automobile 
6-1!—Omaha. Automobile Show. 
6-12—Akron, 0. Automobile Show. 
6-12—Columbus, 0.—Automobile Show. 
6-12—Newark. Truck Show. 
6-13—Brooklyn. Automobile Show. 
6-13—Buffalo. Automobile Show. 
6-13—Chicago. Automobile Show. 
6-13—Detroit. Automobile Show. 
6-13—Indianapolis. Automobile Show. 
6-13—Newark, N. J. Automobile Show. 
6-13—Philadelphia. Automobile Show. 
6-13—Pittsburgh. Automobile Show. 


Show. 





6-13—Toronto. Automobile Show. 
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"36 

’37 | 
36 | 
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36 | 
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36 | 
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Total, 34 States 
for July 
Alabama 
Colorado 
Maine 
Michigan 
Nebraska 
Oklahoma 
Oregon 
Wyoming 
Total, 42 States 


for July 
Total to Date 





No. 323 CAR MADE by Chevrolet, a 1912 model, is on display in 
the Southwest Chevrolet Co., Fort Worth, Tex. While there are older 
models of other makes, this one represents the output during the first 
year output really got under way in Chevrolet plant, Detroit. 
model, the photo of which was sent by George Addington, automotive 
advertising, Fort Worth Star-Telegram, was found several weeks ago 
in storage at Lubbock, Tex. A new top and coat of paint has been 


The 


Events 


8-13—Des Moines. Automobile Show. 
12-20—Glasgow. Scottish International Auto- 
mobile Exposition. 
13-20—Baltimore. Automobile Show. 
13-20—Rochester. Automobile Show. 
13-20—Cleveland. Automobile Show. 
14-20—Springfield, Mass. Automobile Show. 
14-21—St. Louis. Automobile Show. 
14-21—Portiand, Ore. Automobile Show. 
15-18—Louisville, Ky. ATA Truck and Equip- 
ment Show. ATA convention. 
15-20—Denver. Automobile Show. 
15-20—Jersey City. Automobile Show. 
15-20—Ottawa. Automobile Show. 
17-24—Milwaukee. Automobile Show. 
20-27—Montreal. Automobile Show. 
27-Dec. 4—Kansas City, Mo. Automobile Show. 


DECEMBER 


1- 5—Peoria, 111. Automobile Show. 

3- 4—Chicago. Motor and Equipment Whole- 
Salers Assn. 

6-l!—Chicago. ASI Show, Navy Pier. 

§-10—Flint, Mich. SAE National Production 
Meeting. 


'U. S. Road Bureau 


‘Urges Uniformity 


In Highway Laws 


WASHINGTON.— Completing a| 
| $75,000 national survey of traffic 


conditions, the bureau of public 
roads filed a report with congress 
this week urging that appropriate 
steps be taken to obtain uniform- 
ity in state and local highway 
and motor laws. 








$9,000,000,000 
Farm Income Is 
Estimated for °37 


WASHINGTON. —Approximately 
$9,000,000,000 will be received by 
farmers from marketings of farm 
products and from government 
payments in the calendar year 
1937, according to a department of 
agriculture estimate this week. 

This year’s estimate of farmers’ 
tetal cash income compares with 
$7,865,000,000 for the 1936 calendar 
year and is the highest for any 
year since 1929 when income from 
farm marketings totalled $10,479,- 
000,000, it is pointed out. 

The preliminary estimate made 
annually at this period of the year 
is based upon cash income from 
farm marketings and from gov- 
ernment payments during the 
first half of the year and on indi- 
eations as to probable sales and 
prices of farm products, as well 
as the prospective volume of gov- 
ernment payments to farmers 
during the last half of the calen- 
dar year. 

Estimates of cash income from 
farm marketings on a calendar 
year basis from 1924 through 1937, 
including all government pay- 
ments to farmers by the agricul- 
tural adjustment administration 
are as follows: 

$ 9,785,000,000 
10,324,000,000 
9,993,000,000 
10,016,000,000 
10,289,000,000 
10,479,000,000 
8,451,000,000 
5,899,000,000 
4,328,000,000 
5,117,000,000 
6,348,000,000 
7,090,000,000 
7,865,000,000 
*9,000,000,000 
*Preliminary estimate. 


Syracuse Fuel Price 
War Virtually Ended 


SYRACUSE, N. Y.—After a pe- 
riod of several weeks during 
which scores of stations in Syra- 
cuse exhibited signs advertising a 
discount of 2 to 4 cents a gallon 
on gasoline, the Onondaga County 
Retail Petroleum Dealers’ Assn. 
announced Thursday, that the 
price war was virtually ended, 
with 95 per cent of the discount 


| signs taken down. 


At the same time a committee 
of the association began visiting 
service stations and asking own- 
ers to co-operate in a movement 
to do away with unadvertised dis- 
counts on gasoline. 


NEW PASSENGER CAR REGISTRATIONS 


Figures supplied by B. L. Polk & Co, with exception of New Jersey, supplied by New Jersey Motor List Co., and Metropolitan New York area which are compiled by Sherlock & Arnold. 


CHRYSLER GROUP 
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Variety of New Ta 


Privilege Levy 
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on Dealers, 


Weight Tax Among Laws 


By WILLIAM ULLMAN 


WASHINGTON. — The voteless 
District of Columbia, as usual, had 
its ups and downs during the first 
session of the seventy-fifth Con- 
gress. Taken all in all, the district 
as a whole fared better than in 
any period of recent years, but 
motorists as a class didn’t do 
quite so well. 

Overshadowing all local legisla- 
tion during the eight months was 
the question of where the national 
capital was going to get enough 
money to meet its budgetary 
needs in the fiscal year 1938. 

Although members of the House 
for years have howled about the 
low taxes in the district as com- 
pared with their home communi- 
ties, the district commissioners 
were put in the position of plead- 
ing for new levies this year while 
a reluctant congress withheld 
them. 

First, the house, determined to 
defeat a proposed income tax that 
might have applied to their own 
salaries, refused to consider a 
district tax bill until the income 
tax proposal was eliminated. 

It was at this juncture that mo- 
tors, motoring and motorists, al- 
ready under serious consideration, 
began to loom large in the eyes 
of the legislative sharks as a 
source of fat revenue. 

So, to make a sad story as brief 
and painless as possible, the first | 
definite decision was to present | 
district motorists with a new) 
weight tax in addition to an auto- 
mobile personal property levy) 
which was jacked up to $1.75 on) 
each $100 of value. 

The weight tax, in lieu of the) 
old $1 charge for a license tag, | 
was finally set at $5 for 3,500) 
pounds and under; $8 up to 4,500 | 





Service Groups 
Meet in Columbus 


COLUMBUS.—Three groups of 
Chevrolet mechanics and service 
managers attended meetings con- 
ducted here this week by Frank 
Zorniger, Norwood zone manager 
of Chevrolet. 

At this meeting, as in similar 
ones held in Dayton and Cin- 
cinnati, Zorniger outlined the) 
success of Chevrolet’s quality | 
dealer program, mass selling, re- 
tail selling, and the new car or- 
ganization. Entertainment and 
refreshments were furnished. 





| senate for several 
| the first baptism of Washington- 


pounds, and $12 for all weights 
beyond that figure. 

Those figures, of course, apply 
only to passenger cars. Trucks, 
trailers, tractors, and buses seat- 
ing more than eight persons, will 
be assessed at $15 for 2,000 
pounds; $20 up to 4,000; $35 up to 
6,000; $50 up to 8,000; $65 up to 


10,000; $75 up to 12,000; $100 up to) 


16,000, and all upward weights at 
$150. 

With the exception of trailers 
all such vehicles not equipped 
with pneumatic tires will have the 
above assessments doubled. 

The automobile dealers, along 
with all other local merchants, 
come in for a business privilege 
tax of $10 annually for each place 
of business, in addition to a levy 
of two-fifths of 1 per cent on 
gross receipts. This last tax is 
made retroactive to include re- 
ceipts for the year 1936. 

A special meeting of the Wash- 
ington Automotive Trade Assn., 
which has held no meetings this 
summer, has been called for group 
discussion and to consider con- 
certed action in meeting the provi- 
sions of the new law, particularly 
that of providing correct weights 
for customers making applications 
for 1938 tags at the end of this 
year. 

Just before adjournment, 
house passed a traffic bill previ- 
ously adopted by the senate which 
removed the limitation of “in ex- 
cess of $100” in traffic damage 
cases for which a permit may be 
suspended or revoked on non- 
payment of judgments. 

Compulsory mechanical inspec- 


tion, which got a senate okay a | 
few weeks ago, died in the house | 


which couldn’t be bothered in the 


mad congressional scramble to get | 
| away from the several wearying 


varieties of heat prevailing lately 
in Washington. 

The new district tax bill, which 
dragged along through house and 
months, was 


ians in a new deal in taxation. 

Admittedly a stop-gap program, 
it is certain to be overhauled at 
the next session. Its authors pro- 
vided for such an overhauling by 
authorizing the expenditure of 
$5,000 in a general tax study prior 
to next January. 

Meanwhile, motors, motoring 
and motorists of the District of 
Columbia are going to pay taxes 
in far greater measure than ever 
before. And all the loopholes have 
been pretty well closed. 








TRENDS IN COLOR preference are graphically shown on this big 
map of the U. S., where reports on customer preference for various 
colors on cars are posted weekly. Black is the preferred color in 


eastern and southeastern sections 


of the country, while the far west 


prefers lighter shades. Shown are two men of the General Motors art 
and color section, posting reports from 47 Chevrolet sales zones 


throughout the country. 


N. H. Responsibility 


Law 


Goes Into Effect Sept. 1 


CONCORD, N. H. (UTPS).—A 
|new automobile financial respon- 
| sibility law which John F. Griffin, 
| motor vehicle commissioner, 

termed as “drastic” has 


| legislature and will become effec- 
| tive Sept. 1. It requires drivers in- 
| volved in accidents to establish 


‘Oldsmobile Sales 
_ Break Record in 
First 7 Months 


LANSING.—New all-time high 
Oldsmobile sales records are re- 
vealed in figures released this 
week by D. E. Ralston, Oldsmo- 
bile general sales manager. 
| During the first 20 days of 
|August, Oldsmobile dealers de- 
livered 11,943 cars at retail, an 
increase of 48 per cent over the 


8,054 deliveries recorded for the | 


same period of 1936. Prior to 
1936, the previous high record for 
this period was 7,423 cars, estab- 
lished in 1935. 

Oldsmobile’s sales from Jan. 1 
through Aug. 20 aggregate 141,- 
665, as compared with the pre- 
vious high of 137,014, recorded in 
the corresponding period of last 
year. 


42¥STATES FOR JULY, 1937-1936 


Complete cumulative figures appear each week until all 49 states are shown. States missing include: Kentucky, Mississippi, Montana, New York, Tennessee, Texas and Wisconsin. 
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Total, 34 States 
for July 
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Michigan 
Nebraska 
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Oregon 
Wyoming 
Total, 42 States 
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HUDSON GROUP AUBURN 
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| proof of their ability to pay dam- 
| ages. 

| Regardless of whether the driv- 
|er is at fault in an accident, he 


been! must prove that he is financially 
the| Passed by the New Hampshire | responsible as well as furnish in- 


| surance and maintain proof of 
financial responsibility in the fu-| 
| ture. When an accident occurs, he 


: | must provide a bond or other fi- 


| nancial security for that mishap 
and also show he can meet obli- 
gations for any that might occur 
later. 


The motor vehicle comissioner 
will not determine who is at fault 
in an accident, but will enforce the 
| financial responsibility provision. 

When death, injury or property 
damage exceeding $25 to all cars 
involved, results from an accident 
the commissioner must suspend 
| the license of the operator and 
| the registration of the vehicle un- 
til sufficient security is offered to| 
satisfy any judgment that may 
result. 

Any vehicle involved in an ac- 
cident after which the driver is 
unable to meet the financial obli- 
gations cannot be used in New 
Hampshire again. 





ADN has over 200 correspondents 
in strategic points throughout the | 
United States and the world, to keep 
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461| 39985] 


its readers in step with march of 
events throughout motordom. 


NON-AFFILIATED GROUP 
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xes Plague D. of C. Motorists 


Studebaker Host 
To Press at °38 
Model Preview 


SOUTH BEND.— Newspaper 
men were guests here this week 
of the Studebaker Corp. at a pre- 
view of 1938 model Studebakers. 
Representing practically every 
major city in the country, the 
visitors were addressed by Paul 
G. Hoffman, president of the cor- 
poration, who discussed the eco- 
nomic and social benefits of tech- 
nological advance as exemplified 
in the history of Studebaker. 

Outlining the transition of the 
corporation from a maker of wag- 
ons in the mid-nineteenth cen- 
tury to the car manufacturers of 
the present day, Hoffman pre- 
sented a chart showing that in 
1870, when the company employed 
300 wagon makers, a_ typical 
workman earned $465 per year, 
working 60 hours a week at 16 
cents an hour, while annual sales 
were only $566,000, or $1,550 per 
man. In 1908, when the company 
employed 3,000, the yearly wage 
was $624, the working hours the 
same, the rate 20 cents; annual 
sales $5,959,790, or $1,986 per man. 

In 1936, the chart showed, the 
company employed 7,337 men, 
while a typical employe worked 
40 hours a week, earned 87 cents 
an hour, and $1,698 per year. An- 
nual sales totaled $68,928,724, or 
$9,175 per man. 


White, Adelberg Named 


By Timken Bearing Co 

PHILADELPHIA.—W. P. White 
has been appointed district man- 
ager here in charge of steel and 
tube sales in the eastern and 
southern Pennsylvania district by 
the steel and tube division of 
Timken Roller Bearing Co. C. H. 
| Kuthe will assist White. 

A. R. Adelberg, district manager 
in charge of Timken steel and 
tube sales in New York City, will 
supervise steel and tube sales in 
the Philadelphia district as well 
as in the New York City area. 


NICKELGRAM 


qs 115A— 





Over 300,000 magnetos went into 
farm tractors alone in 1936, in- 
dicating a remarkable growth in 
the magneto business for agri- 
cultural equipment. In magnetos, 
as in other elements that go 
into automotive products, there 
has been considerable improve- 
ment not only in design, but in 
materials. One of the most in- 
teresting examples of metal- 
lurgical progress is found in the 
new magneto recently placed on 
the market by the Edison- 
Splitdorf Corporation, West Or- 
ange, New Jersey. It utilizes a 
permanent magnet of “Alnico,” 
an alloy of Nickel-cobalt-alumi- 
num, which was a scientific 
curiosity only a few years ago. 
“Alnico” has the unique prop- 
erty of providing in very com- 
pact form, a greater degree of 
magnetic energy than is pos- 
sible with any other magnetic 
material known to the engi- 
neering art, retaining. its full 
magnetic properties for the life 
of the instrument. It is claimed 
by the manufacturer that this 
magneto develops sparks of 50 
to 100 per cent greater heat 
value than in conven- 
THE tional magnetos. 


INTERNATIONAL 
NICKEL COMPANY 


INC. NEW YORK, N. Y. 
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Political, Foreign Affairs Delnyite Street Activity 


Motor Shares Of! 
But an Optimistic 


Outlook Prevails 


By C. J. ALEXANDER 

NEW YORK. — Although opti- 
mistic on the automobile industry, 
Wall Street sentiment is being ad- 
versely affected by various infiu- 
ences not directly concerned with 
business activity itself. Political 
uncertainties still are present and 
foreign affairs, of course, are not 
encouraging. 

Enforcement of the Neutrality 
Act against Japan and China 
probably would cost United States 
motor vehicle manufacturers, tem- 
porarily at least, one of their best 
markets for trucks. 

But the fact that automotive 
stocks have declined in recent 
trading after their advance of 
several weeks is due not to lack 
of optimism regarding the pros- 
pects for this particular industry. 
It appears to be due more than! 
anything else to lack of invest- 
ment interest at this particular 
time. There is a tendency to wait 
for developments here and there 
and the usual tendency to wait 
till “after Labor Day.” 

One statistical job done in Wall 
Street a few days ago concerned 
the inventories of automobile 
manufacturing companies. There 
had been considerable talk re- 
garding the large increase in in- 
ventories in the twelve months 
ended June 30, last. Analysis 
showed, however, that holdings of 
supplies and manufactured goods 
as reflected in the inventory items 
were no more than normal. They 
merely had been below normal at 
the earlier date. 

ADWN stock price averages for 
Aug. 25 compared as follows with 
those of a week earlier and a year 
earlier: 





This 
Week 
42.37 


Last 
Week 


43.77 


Year 

Change Ago 
—1.40 47.24 
45.03 43 —1.47 49.96 
10 parts-acces. .... 40.75 40.30 —0.45 40.69 
4 tire-rubbers - 43.55 41.55 —2.00 26.05 
The parts and accessory shares 
made the best showing during the 
week, there having been more in- 
vestment interest in this group| 
than elsewhere. After having 
shown outstanding strength in re- 
cent weeks, the tire and rubber 
stocks were under pressure in the 
past week. 
There was a sharp increase in| 
the number of automotive divi- 
dends declared in the past week. 
Managements now are beginning | 
to get a line on earnings for the | 
full year and as a result they are | 
better able to determine the size 
of dividends. The tax on earnings 
not distributed to stockholders is 
causing most companies to pay 
out a large portion of their profits. 
Following are some of the dec- 


Goodrich Profit 
$4,000,000 at Half 


AKRON.—With first half net) 
sales highest in its history, the B. 
F. Goodrich Co. earned consoli-| 
dated net profit of $4,010,697 in the 
six months ended June 30, David 
M. Goodrich, chairman of the! 
board, reports. These earnings| 
compare with $2,727,606 in the like 
1936 period and are after depreci- 
ation, interest and estimated fed- | 
eral income tax but before set-| 
ting aside a contingency reserve 
of $500,000. 

After deducting this reserve, | 
there remained $3,510,697 to be 
carried to surplus and, after pro-| 
vision for preferred dividend re- 
quirements for the period, this 
was equal to $1.90 a share on the 
1,303,255 shares of common stock 
outstanding. Net profit was cal- 
culated without provision for fed- 
eral undistributed profits tax. 

A dividend of 50 cents a share 
on the common stock, payable 
Sept. 30 to stockholders of record 
Sept. 18, has been declared. The 
last previous payment was 50) 
cents on June 30, 


24 motors 


10 car-truck co.’s .. 56 








| issue. 


larations of the past few days: 

Yellow Truck & Coach, quar- 
terly of $1.75 on $7 cumulative | 
preferred, payable Oct. 1 to stock- 
holders of record Sept. 15. There 
still are accumulations on this| 


Briggs & Stratton, $1.25 on cap- 
ital stock, payable Sept. 15, com- 
paring with payments of $75 in 
each of two preceding quarters. 

C. M. Hall Lamp, 10 cents, pay- 
able Sept. 15, same amount as in 
previous quarter. 

Gemmer Manufacturing, $4 on 
Class A stock, which when paid 
on Sept. 10 will clear off all ac- 
cumulations of arrears on this 
stock. 


Sparks Withington, quarterly 





of $1.50 on its preferred, payable 
Sept. 15. Bohn Aluminum & Brass, 
$1.25 on common, payable Oct. 1. 
Dividends of 75 cents were paid 
by Bohn in the two preceding 
quarters. 


Budd Wheel, $1.75 quarterly 
and 25 cents participating divi- 
dends on 7 per cent participating 
preferred stock, payable Sept. 30. 
This will make $6 so far this year 
on this stock, compared with $8 
in all 1936. 


Profit is Shown 
By Mack Truck 


DETROIT.—Mack Trucks, Inc., 
reports for quarter ending June 
39, 1937, net profits of $645,961 af- 
ter normal federal income taxes, 
depreciation, etc. equivalent to 
$1.08 a share on 597,335 no-par 
shares of capital stock. 

This compares with $294,899, or 
49 cents a share in preceding 
quarter and $404,412, or 67 cents a 
share, in June quarter of previous 
year. 

For six months ended June 30, 
1937, net profit was $940,260, equal 
to $1.57 a share, comparing with 
$511,889, or 85 cents a share, for 
the six months ended June 30, 
1936. 

No provision was made for fed-| 
eral surtax on _ undistributed 
profits. 








Activity -w 





Last Minute Wall Street Wires 
From C. J. ALEXANDER 


Wall Street Correspondent, Automotive Daily News 


New York, Aug. 27 (2:45 p.m.)—Along with the rest of the 
market, stocks of automotive companies were under con- 
siderable pressure today and closing prices were lower. 

vas not heavy however. Losses ranged from 

fractions to more than a point. 





Willys ys Reports $950,400 


Net Profit 


TOLEDO. — Willys- -Overland | amc 
Motors, Inc., reports for six 
months ended June 30, 1937, a 
net profit of $950,400 after all 
charges but surtax on undis- 
tributed profits. The above net 
profit is equivalent after dividend 
requirements on 320,789 shares 
(par $10) preferred stock to 42 
cents a share (par $1) on 2,046,- 
207 shares of common stock. 

For nine months ended June 30, 
1937, net profit was $554,770 after 
charges and federal income taxes, 
equal to 20 cents a share on com- 
mon stock. 

No comparisons for like periods 
of last year are available as new 
company began operations on 
Oct. 8, 1936. 

Consolidated balance sheet as 
of June 30, 1937, shows total as- 
sets of $16,833,810 comparing with 
$15,344,790 on Dec. 31, 1936; cap- 
ital surplus was $8,938,961 against 
$8,922,283 and earned surplus was 
$415,063 against deficit of $439,098. 
There was no funded debt. 

Current assets as of June 30, 
last, including $2,374,746 cash, 
amounted to $5,683,093 and cur- 
rent liabilities were $2,225,689, 
comparing with cash of $1,136,385, 
current assets of $3,674,125 and 
current liabilities of $1,590,831 on 
Dec. 31, 1936. Inventories 


in First Halt 


amounted to $2,916,664 against 
$2,280,389. 

David R. Wilson, president, an- 
nounced the company’s working 
capital increased $1,374,109 in the 
six months period ended June 30. 

“Sales during the first six 
months of 1937 amounted to $21,- 
982,923,” he said, “compared with 
$2,025,565 for the period from 
Oct. 8 to Dec. 31, 1936. Sales for 
the first six months of 1937 were 
48,844 cars and for the period 
ending Dec. 31, 1936, were 3,929, 
making an aggregate to June 30, 
1937, of 52,773.” 

Wilson also told stockholders 
that “the six months ending 
June 30, 1937, which were the 
first six months of continuous 
operations of our corporation, 
were characterized by rising 
costs of labor and materials. 
Furthermore, production was in- 
terrupted by the failure of sup- 
pliers to furnish a regular flow 
of materials due to strikes in 
their plants. This caused a re- 
duction in your company’s pro- 
duction schedule; in fact, re- 
sulted in our complete shutdown 
on numerous occasions aggre- 
gating several weeks. All of these 
factors naturally increased the 
unit cost of the product.” 


AUTOMOTIVE STOCK QUOTATIONS 


AT CLOSE OF MARKETS, FRIDAY, AUGUST 27, 1937 


(Furnished by Wm. C. Roney Company, Union Guardian Building, Detroit) 





NEW YORK 


Allis Chalmers Mfg. 
American C, & P. 
American Chain 
Auburn Auto ... 
Bendix Aviation 


Borg-Warner 

Briggs Mfg. 

Budd Mfg. Co., E. 
Budd Wheel Co. 
Chic. Yellow Cab (1) 
Chrysler 

Clark Equip. 
Cleveland Gr. Br 
Collins & Aikman 
Com. Credit 
Commercial Inv. T. 
Continental Motors 
Curtiss-Wright 
Curtiss-Wright A 

du Pont de Nemours 
Eaton Mfg. 
Electric Auto-Lite 


Electric Storage Battery ......... 


Evans Products 
Federal Motors 
Firestcne T. & R. .. 
Gabriel Co. 

General Elec. 

General Motors 
Glidden 


I Re on ku ae wags 
Goodyear T. & R. ........ 


Graham-Paige 
Hayes Body Corp. 


Houdaille-Hershey B- te est taae 


Hudson Motor 
Hupp Motor 

Inter. Harvester 
Johns-Manville 
Kelsey-Hayes W. 
Kelsey-Hayes W. B. 
Lee Rubber & Tire 


1937 
High 


Last Sale 


Aug. 27 Aug. 20 


NEW YORK Aug. 27 Aug. 20 





79 
41% 
62% 
51% 
48/2 
381/2 
26 

20%/4 
24% 
447% 
12% 

37, 


Libbey-Owens-Ford Glass 
Ludlum Steel 

Mack Trucks (1) 
Marlin Rockwell ... 
Midland Steel 

Motor Products ...........++++: 
Motor Wheel 

Murray Corp. 

Nash Kelv. 

Pacific Mills 

Packard 

Raybestos Manhattan 
Reo Motor 

Republic Steel Corp. .. 
Socony Vac. 


68, 
35, 
454 
412 
42% 
34%, 
213 Ye 
12% 
18, 
281 /y 
8% 
35/4 
52 
3674 
207s 


Sparke-Withington .............; \/, 7 


ee taka cawan ee 
Stewart-Warner 


Studebaker 


Thompson Products .... 
Timken-Det. Axle . ane as 
Timken Roller Bear. .. ........ 
U. S. Industrial Alcohol 

U. S. Rubber 

, yl | eee 
White Motors 

Yellow Truck 


ee ood 32, 
. 3735/4 
343/, 
19! 
62 


3244 
18 
13% 
8% 
26 
25 
64 
355%, 
58 
151 


Young Spring & Wire ... 


CHICAGO 


Asbestos Mfg. 
Bendix Aviation .... 


Borg-Warner 
Houdaille-Hershey B ........... 


Modine Mfg. 
Perfect Circle 


Pines Winterfront . 


Woodall Industries ........ 


DETROIT 


Ex-Cell-O Aircraft & Tool 
Federal Mogul 

Hoover Ball Bearings 
Timken-Detroit 





|283,510 common shares 








| Goodrich Reports 
|| Six Month Profit 
Of Over $3,500,000 


AKRON.—Report of B. F. Good- 
rich Co. and subsidiaries for six 
months ended June 30, shows net 
profit of $3,510,698, the same as 
shown in the preliminary state- 
ment. This net profit includes 
$519,616 net profit on foreign ex- 
change and is after all charges 
but surtax on_ undistributed 
profits, equal after dividend re- 
quirements on $5 no-par cumula- 
tive preferred stock, to $1.90 a 
share on 1,303,255 no-par shares 
of common stock. 

This compares with net profit 
for six months ended June 30, 
1936, of $2,727,606, equal after 
dividend requirements on 7 per 
cent preferred stock then out- 
standing, to $1.47 a share on 1,- 
156,101 shares of common stock. 

Current assets as of June 30, 
1937, were $86,996,019 and current 
liabilities were $19,017,004 com- 
paring with $77,489,501 and $20,- 
014,769, respectively, on June 30, 
a year previous. Cash amounted 
to $6,809,221 against $8,786,337. 


Thompson Shows 


$459,774 Profits 


CLEVELAND. — Thompson 
Products, Inc., and subsidiaries in 
report for quarter ended June 30, 
shows net profit of $459,774 after 
depreciation, federal income taxes, 
etc., equivalent after dividend re- 
quirements on 9,600 shares of $5 
prior preference stock, to $1.53 a 
share on 292,890 no-par shares of 
common stock. 

This compares with $284,230 or 
95 cents a share on 284,760 com- 
mon shares in preceding quarter 
and $355,539 or $1.21 a share on 
in June 
quarter of previous year. 

For six months ended June 30, 
1937, net profit was $744,004 equal 
to $2.45 a share on 292,890 com- 
mon shares, comparing with $574,- 
059 or $1.93 a share on 283,510 
common shares in first half of 


| 1936. 


| "elions Roles 


Sets Expansion 


CANTON, O.—The Timken 
Roller Bearing Co., which in 1929 
completed a $10,000,000 expansion 
program to its plants here and 
developed the Gambrinus unit, 
this year is adding nearly §$2,- 
500,000 in expanding facilities 
here and at Columbus. 

The Columbus development, an 
addition to its bearing plant 
there, recently was completed at 
a cost of approximately $1,500,000. 

Improvements here include the 
erection and equipment of an 
addition to the tube mills at 
Gambrinus and enlargement of 
the company’s main physical 
testing laboratory. 

Work already has been started 
on the construction of the new 
units. 


Hupp Asks for Share 
Listing in Los Angeles 

DETROIT.— Hupp Motor Car 
Corp. has made application for 
listing of its shares on the Los 
Angeles stock exchange according 
to Tom Bradley, president of the 
company. 

The application was made, 
Bradley said, because of the wide 
distribution of Hupmobile cars in 
the Pacific states and the ap- 
parent interest of western in- 
vestors in’ the company’s stock 
issue, which already is listed on 
the New York and Chicago stock 
exchanges. 





Sparks 
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Chris 
Sinsabaugh 


(Continued from Page 1) 


year. He could afford to look] 
smug, for his statisticians had as- 
sured him of this complacency by 
reporting an increase of 61.2 per 
cent in cars and 17.8 per cent} 
commercial vehicles in domestic 
sales for the model year just 


ended. In cars the factory had de-| 


livered 82,038 units as against 50,- 
906 the year before and had 
moved 5,592 commercial vehicles 
as against 3,176. 

In export, Studebaker sold 6,862 
cars in ’37 as against 6,350 and 
2,988 trucks and commercial cars 
as against 1,793. 

* ob * 

OVER THE YEAR Keller has 
strengthened his fortifications, 
otherwise his dealer body, by in- 
creasing the outlets from 2,055 to 
2,548 as of Aug. 20. The big map 
in the office of the vice-president 
in charge of sales is studded with 
red thumb tacks, each denoting a 
dealer outlet. Scanning it, I could 
detect few open spots where car 
sales are possible. 

Studebaker is most proud of the 
loyalty of its dealers, and I ven- 
ture to remark that few com- 
panies can show more veterans 
than can this company which has 
been building transportation units 
for more than 85 years. This point 
was driven home to me when I 
met Billy Silva, of Modesta, Calif., 
a little town in the San Joaquin 
valley, about 90 miles from San 
Francisco. Twenty-five years ago 
Billy was night watchman in a 
Studebaker agency in his town. 
Now he is head of an establish- 
ment which he started in 1919 and 
which sells in the neighborhood of 
160 units a year. 

* * - 

THE STUDEBAKER preview 
this year was a distinct departure 
from previous practice. We who 
write were taken into the bosom 
of the Studebaker family, the com- 
bined forces, including the wives 
of the executives, assembling 
in the spacious auditorium of the 
Palais Royale, which was convert- 
ed into a night club for the oc- 
casion. We dined; we watched a 
stage show; we listened to 
speeches by President Paul Hoff- 
man and Board Chairman Harold 
Vance; we were introduced for- 
mally to the various executives 
and then the grand finale. Zip and 
the cellophane wrapper was torn 
off and we saw what we had come 
to see—the new Studebaker. We, 
the privileged few, have to keep 


mum as to details, but our covert} 


glances assured us that the new 
models are living up to the repu- 
tation of their predecessors- 
Studebaker champions. 


And on behalf of the visiting 


firemen, the column is delegated | 
of | 


hank i i ief | 
thanks for Public Relations Chief | umn for the New York Daily 


to cast a unanimous vote 
Morrow Krum. 


* 


BROUGHT TO the firing line 
by the Studebaker preview on 
Aug. 23, the Paul Prys have many 
heavy dates for the coming month. 
All are not announced as yet, but 
there are few vacant spots on the 
calendar for September. Next is 
the annual banquet at which the 
Fisher Craftsman’s Guild awards 
will be made and which will be 
held in the General Motors build- 
ing auditorium, Detroit, on the 
night of Aug. 31. It always is a 
red-letter event, bringing together 
an army of brass hats of the Gen- 
eral Motors family and publishers 
and editors. 

Car previewing is resumed the 
next day, Sept. 1, when Graham- 


* * 


Paige will unveil its secrets to the | 


press. The next day Hupmobile is 
the host of the Paul Prys. Buick 
has selected Sept. 13, Oldsmobile 
Sept. 15, Nash Sept. 18, and Plym- 
outh Sept. 25. 


* * 


ONCE, YEARS AGO, a Chicago 
cub reporter interviewed George 
Ade, Hoosier humorist, and fla- 
vored his questions with, “Many 
bright men have come out of In- 


on 


| the late Col. W. 





the | 





diana, haven’t they, M”. Ade?” 
Ade wisecracked back, “\es, and 


the brighter they are, the sooner 
they come.” 

The automobile industry 
had examples of this in the cases 
of the late ey Edenburn and 
Gilbreath, both 
former Indian: sealia citizens. The 
former carved his niche in Detroit 


has 


as the guiding spirit in trade as-| 


sociation affairs, 


in show promo-| 


tion, conducting motor boat cham- | 


pionships and as a leading spirit 
in automobile racing. Gilbreath of 
the Automobile Club of Michigan, 
father of the Dixie Highway and 
an ardent advocate of good roads, 
was equally prominent. 


THE LATE BILL STURM was 
an exception. He remained in In- 
dianapolis and became nationally | 
famous as manager of speed 
champions and writer of automo- 
bile columns in the daily papers. 


Chief proofreader on the Indian-| " : 
| commercial car sales for Chevrolet, and his book, 


Gull-Flight,” were given Wednesday over CBS by Kathryn Cravens, 
commentator on Pontiac’s “News Through a Woman’s Eyes” program. 
Miss Cravens flew to Detroit last week to interview Corbett, who has 


apolis News, Bill became automo- 


bile minded when the Indianapolis | 
Without | 


speedway was built. 
quitting his job as proofreader, 
he turned to writing on automo- 
bile subjects. Which led him into 
managing speed champions. He 


was the man who managed the} 
affairs of H. O. D. Segrave and| 


Sir Malcolm Campbell, the Britons 
who came over and smashed the 


world’s straightaway mile records. | 


Too, he handled Kaye Don when 


the Englishman drove against Gar| 
Wood in the motor boat classic, | 


the Harmsworth Trophy race. 


Earlier than that, 


AT STUDEBAKER’S party last 
year were, left to right, 
Spearing, New York Times; Socks 
Fleischner, Chicago Daily News, 
and Bill Sturm, Indianapolis 
News. Both Spearing and Sturm 
have since died. 


managed Hudson’s Essex trans- 
continental record drive. Of late 


years, still reading proof, he had/| 


been writing an automobile col- 


News. 
* * ok 

LAST TIME Bill was in Detroit, 
in May, he told his friends he had 
not long to live. They thought he 
was joking, but he was right. The 
Grim Reaper already held him in 
his clutches and 
Bill died of cancer. 

A year ago this time at the 


Studebaker preview Bill was there | 


and so was Jim Spearing of the 
New York Times. This week there 
was another Studebaker preview. 
Both were missing. Poor Jim 
passed away some six months ago 
and Bill was on his death bed. 


* * * 


SIDNEY CORBETT is not the 
“forgotten man” of the automobile 
industry. Four years ago he was 
an up-and-coming young executive 
in charge of commercial car sales 
for Chevrolet, a mighty important | 
job for a man of his years and 
with great promise for the future. 
A misstep boarding a steamer at 
Buffalo snapped something in his 
spine and he has been a bed-|! 
ridden paralytic in the Ford hos- 


pital ever since. Fighting monot- | 


ony, he started writing, although 
not a writing man. And the result 
of it all, he wrote “The Cruise of 
the Gull-Flight,” which is on the | 


in 1915, he| 


Jim | 


last Thursday | 


“The Cruise of the 


been confined to Henry Ford hospital for four years by paralysis. 


Value of Retail Car Sales 


Up 6 Per 


retail sales of new passenger | 
automobiles showed a marked in- | 
crease from June to July, accord- 


| bookstands this week, based on| 
his own experience as an amateur} 
sailor in his kid days, equally in-| 
teresting to both young people and 
the oldsters, a fantasy concerning | 
the cruise of the crew of the Gull} 
Flight under mysterious sealed} 


orders. 


* * 


THE COLUMN has mentioned 
this book before but the story to-| 
day is how his old friends in the 
advertising crowd of General Mo- 
tors have organized to do a sales} 
promotion job in selling the book. 
A committee has been at work 
|R. K. White, Bob Crooker of 
Campbell-Ewald, C. P. Fisken of 
| Chevrolet, W. A. P. John of Mac- 
|Manus, Bud Berend of Pontiac, 
and others. They’ve applied auto- | 
| mobile sales promotion method 
ito the marketing of the book} 
}and overnight the book of Sidney 
| Corbett ITI has become one of the 
best sellers. Daily newspapers 
have given full co-operation in 
the way of pictures of the author, 
and reviews of the book. And 
even radio has come to bat. 

Over the air at 1 p.m. Wednes- 
day came the national blast. 
Kathryn Cravens, who, thrice a 
week, gives a 15-minute talk to 
American women for Pontiac, on 
“News Through a Woman's Eyes,” 
faced the mike and told the 
| human-interest story of Corbett 
and of the handicaps under which 
he worked. We who listened fan- | 
cied we could see Corbett, the man} 
who keeps his chin up, pegging} 
away at his typewriter, undaunted 
because of his physical mishaps 
and facing the future with re- 
newed courage through having 
accomplished something and 
proved he could write. 

* co * 

AND MISS CRAVENS wound | 
up quoting William Henley’s “In- 
victus” as it applies to Corbett: 

It matters not how straight the 

gate, 
How charged with punishments 
the scroll. 

I am the master of my fate, 

I am the captain of my soul. 

Which reached an unseen audi- 
ence estimated at 2,500,000, tuned | 
in on this Columbia broadcast, re- | 
search having disclosed that this | 
| is the average size of her audi- | 
ences. All of which should help} 
| make the “Cruise of the Gull-| 
| Flight” run into extra editions, 
| thanks to the friends who have 
| not forgotten a pal. 

ADN is co-operating and we} 
think that if any of its readers| 
want the author to autograph a| 
| book, Corbett will be only too| 
glad to co-operate. 


* 





| retail 


| December 


Cent in July 


ing to the preliminary adjusted 


| WASHINGTON.—The value of | 
index figure supplied this week | 
|of the Dallas region. 


| by the department of commerce. 
|This index, which makes allow- 
|}ance for the number of days as 
well as for seasonal movements 
was 105 in July, on the basis of 


1929-1931 average as 100 compared | 
with 99 in June and 104 in May. | 
to | 
were | : 
| about 5 per cent above July, 1936, | regional 


in July, according 


preliminary figures, 


Sales 
these 


and almost 39 per cent greater 
seasonal 


sales, without 


Dodge Announces 
Five Transfers in 
Regional Forces 


DETROIT. — Five southwestern 


|shifts in personnel of Dodge re- 


| gional 


were announced 
the Dodge di- 


forces 
here this week by 


| vision of Chrysler Corp. 


F. L. Reed, used vehicle repre- 


| sentative in the Dallas region, has 


| been assigned, 


| Antonio 


f | resentative, has been 
i | the combined 
| hicle 
| sentative 





'than in July, 1935. Daily average | 
adjust- | 


as district repre- 


sentative, to the Corpus Christi 


| district of the Dallas region. Reed 


is succeeding George Irons, who 
has been transferred to the San 
district as district rep- 
resentative. 

L. D. Ivey, Dallas district rep- 
assigned to 
duties of used ve- 
merchandising repre- 
for the San Antonio, 
Houston and Corpus Christi dis- 


and 


| tricts; his headquarters will be at 


PERTINENT DETAILS ABOUT Sidney Corbett, former head of | 





ment, decreased about 8 per cent | 


from June to July. 


The aggregate value 


for the 


first seven months of this year | 


was about 9 per cent above that 
for the 
last year and about 37 per cent 
higher than the first seven months 
of 1935. 

Index of the 
Sales of 
automobiles (1929-31 — 100): 

Without Seasonal Adjustment 
1935 1936 1937 

69.3 90.1 
65.5 85.5 
117.8 146.5 
142.3 1413 
138.6 144.6 
139.3 134.3* 
117.3 123.57 
92.9 
71.0 
56.5 
113.1 
130.4 


105.1 


January 
February 
March .. 
April 

re 
June 
July 
August 
September 
October 
November 
December 


Annual Index 83.8 


With Seasonal Adjustment 
1935 1936 1937 
75.0 102.0 129.5 
89.5 139.5 
101.0 123.5 
93.5 102.5 
93.5 104.0 
109.5 99.0* 
104.5 
92.0 
83.0 
85.5 
151.0 
175.0 
: Preliminary. 


January ....... 
February 


August 
September ..... 
October 
November 


* Revised. t Esti- 


| mated. 


N. J. Pays $105,630 Rent 


On 28 Inspection Stations 

TRENTON, N. J.—In announcing 
Wednesday that New Jersey will 
pay an annual rental of $105,630 
on 28 inspection stations at which 


| compulsory semi-annual motor ve- 


hicle inspections will be conducted, 


| Arthur Magee, state motor vehicle 


commissioner, once again declined 
to predict definitely when the in- 
spection of the nearly 1,000,000 ve- 
hicles registered in this state 
~rould begin. 


corresponding period of | 


| president; 


| worth, Greensboro, 


| legislation, 
dollar value of| 
new passenger | 


| destinations. 
|the streets or highways, 


San Antonio. The post made va- 
cant by Ivey’s transfer has been 
assigned to W. T. Welch, former- 
ly Abilene district representative 
in the Dallas region. 


J. A. Postell, regional mer- 
chandising manager in the Dallas 
region, has been assigned to the 
duties of used vehicle and mer- 
chandising representative for the 
Dallas, Fort Worth, Abilene and 
Tyler districts, with headquarters 
at Dallas; while J. T. Parker jr. 
will function as district repre- 
sentative for the Abilene district 


R. K. Greene, till recently 
southern California district rep- 
resentative, has been transferred 
in similar capacity to the newly 
created Arizona district. The post 
made vacant by Greene is being 
filled by W. A. Sellman, former 
merchandising manager 
in the Los Angeles region. 


N, C:; Diesen Anti 
Backs Inspection 


(Continued from Page 1) 


leading Carolina democrat, urg- 
ing the dealers to back safety 
declared that “it may 
be honestly stated that on the 
average, three persons in North 
Carolina daily never reach their 
They are killed on 
and 35 
injured or 


or 40 more are 


| crippled.” 


association elected T. B. 
Washington, N. C., as 
Parks Alexander of 
Durham, vice-president, while J. 
T. Maloney, Fayetteville, was re- 
elected treasurer. W. A. Blood- 
was elected 
and Mrs. Bessie B. 
Raleigh, was renamed 


The 
Altmore, 


secretary, 
Phoenix, 


| executive secretary. 


114.8¢ | 


| county. 
105.07 





To Widen tial 


TRENTON.—To get work under 
way as quickly as possible for in- 
creased safety and traffic relief, E. 
Donald Sterner, state highway com- 
missioner, placed advertisements for 
bids on the widening of four and 
one-half miles of Route 29 in Union 
The estimates are to be 
taken Sept. 14. 


‘4 Best food in 
Philadelphia “’ 


BELLEVUE- 
STRATFORD 


MODERATELY PRICED 
CENTRALLY SITUATED 


“In Philadelphia 
it’s the Bellevue-Stratford” 


Claude H. Bennett, Manager 
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WATCH FOR 1T/ 


fametica 4 ONLY Economy Car 


THE NEW BANTAM “oo” 


Here are facts about the new Bantam ““60”-- 
America's lowest priced car: 


(1) Up to 60 miles per gallon of gasoline. 
(2) Up to 60,000 miles per set of tires. 
(3) Up to 60 miles per hour. 


(4) Less than *4¢ per mile for gas, oil and tires. 


This new American Bantam line includes the 
quarter-ton chassis, the quarter-ton panel ex- 
press truck, the quarter-ton pickup expresstruck, 
the coupe and the smart Bantam roadster. Each 
fills an important need of today-——-the need for 
low cost transportation. Each is easy to start— 
to stop——-to park—-and to operate. 


And here are reasons why the Bantam fran- 
chise offers you the most outstanding chance for 
net profit in years: 

(1) No competition—trade-in problem solved. 

(2) Lowest original cost—down payment and 

monthly terms. 

(3) Ideal companion line: Separate setup not 

required; small investment; liberal profits. 

(4) Bantam management knows dealers’ prob- 

lems. Liberal contracts—no high pressure 
—no red tape. 


If you are a merchant in good standing in 
your community, write us on your business 
letterhead. We will be mighty happy to give 
you complete information without obligation. 


AMERICAN BANTAM 
CAR COMPANY 


BUTLER, PA. 





